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SUGGEST INCREASED — 
BROKERAGE RATE 


Plan for Checking Violations of Sub- 
urban Exchange Agreement 
Acted Upon. 

NO ADDED COST TO COMPANIES. 


Members of Association to Consider 





Changes at Forthcoming 
Meeting. 


That brokerages in excess of the ten) 
per cent. allowed under the terms of 
the Suburban Fire Insurance Exchange) 
agreement have been paid to favored 
business producers, has long been 
charged, and generally believed. The 
evil has now reached a point that 
threatens the very existence of the or- 
ganization, and heroic relief measures | 
are demanded. 

Appreciating thoroughly the situation 
the Executive Committee of the Ex- 
change proposes paying brokers an ad- 
ditional five per cent. such figure being 
satisfactory to several of the large pro- 
ducers who refused to sign the ten per 
cent, agreement, and apparently have 
had no difficulty in placing their busi- 
ness. 

A series of amendments to the by- 
laws permitting the suggested increase 
in brokerage has been submitted to the! 
Exchange members and will be voted 
upon .at the quarterly meeting of the 
organization on Tuesday next. 

Will Cut Agents Commissions. 

It is expressly stated that the pro- 
posed amendments “do not contemplate 
any increase in the rate of commissions 
to agents, and consequently their adop- 
tion will not invoive any increase of 
expense to the companies, except upon 
business taken over their counters from 
brokers.” 

Present Rules Sufficient. 

In the opinion of a prominent under- 
writer in close touch with suburban af- 
fairs the violation, so bitterly and so 
justly complained of, could be very ef- 
fectually checked if the present rules 
of the Exchange were strictly eae | 





PRES. SOUTHGATE AGAIN ON TOUR 


Plans to Visit a Dozen Western States 
With Secretary Putnam During 
April. 


President James H. Southgate of the 
National Association of Local Fire In- 
surance Agents, is planning for a tour 
of a number of Western States during 
April. He will be accompanied by Sec- 
retary H. H. Putnam. The dates have 
been only tentatively arranged and are 
as follows: April 10—Kentucky, 12— 
Indiana, 14—Missouri at St. Louis, 16— 
Illinois at Peoria, 18—Western Missouri 
and Kansas at Kansas City, Mo., 21— 
Iowa and Nebraska, 23—Minnesota, 25— 
Wisconsin, 28—Michigan, 30—Ohio. 
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Life Insurance... 
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Organizea 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1912...... eS Aah SE ee aa see 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves... . 


SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. 


$32,146,564 
18 331,124 

1,800,000 
13,815,440 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 














RE you in the right place? Men of 
ability, who are ambitious to succeed, 
will find an opportunity with us. 
Results will be recognized. 
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PRUDENTIAL METHOD 
OF MUTUALIZATION 


Company’s Stock to be Appraised, Both 
Policyholders and Stockholders 
Voting on Proposition. 


PLAN APPROVED BY DIRECTORS, 


Committee Headed by President Dry- 
den to Place Draft of Measure 
Before Legislature. 

The 
mutualization 


definite 

The 
taken following the annual meeting of 
the stockholders held Monday 
this week, the directors 


first step toward the 


of Prudential 


was 
on of 
when ap- 
four to con- 
sider the subject and place before the 
legislature 


pointed a committee of 


a draft of whatever legisla- 
tion will be necessary to carry out the 
This committee consists of Pres- 
Dryden, Richard V. 

Lindabury, former Chancellor William 
J. Magie and former Supreme 
| Justice Bennet Van Syckel. 

The plan which will doubtless be fol- 
lowed was outlined in the January 2d is- 
} sue of The Eastern Underwriter. It will 
| provide for the appraisement of the 
| stock under the direction of the chan- 
cellor of the State, a vote by stockhold- 
ers and policyholders on the report 
| Submitted, and, if approved, the pur- 
| chase the stock at the appraised 
value from the surplus of the company 
| Statement of President Dryden. 

} Following the meeting on Monday, 
President Dryden gz out the 
ing statement: 

“The board at its meeting to-day ap- 
pointed a committee, consisting of 
former Justice Bennet Van Syckel, 
former Chancelior William J. Magia, 
Richard V. Iandabury and the presi- 
dent, to consider the subject of mutual- 
izing the company, with power to pre- 
pare and submit to the Legislature one 
or more bills under which, with the 
concurrence of both stockholders and 
the policyholders, such mutualization 
may be effected 

“The officers of the company have 
had this matter under consideration for 
some time and have been confer- 
ence upon the subject with the insur- 
ance department of the State and with 
leading insurance experts in other 
States 

“A tentative bill has already been 
prepared by the legal department and 
will be laid before the committee. It 
is proposed tnat the whole procedure 
shall be under the direction of the 
chancellor; that appraisers shall be ap- 
pointed by the chancellor to determine 
the value of the stock, and that their 
findings shall be open to review; that 
stockholders end poiicyholders shall be 
entitled to be heard as well before the 
appraisers as before the chancellor; 
that when the value of the stock is 
fixed in this way the stockholders and 
policyholders shall vote separately on 
the proposition to purchase the stock 
lat the prices so fixed; that if both 
classes vote in favor of the proposition 
the directors shall have authority to 
purchase the stock at the price fixed 
|and pay for i: out of the surplus of the 
|company; that it shall be optional with 
|any stockholaer to sell his stock or 
not, but that the stock purchased shall 

(Continued on page 9.) 
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ident Forrest F. 
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JOHN HANCOCK  GBLEBRATES 


WRITES $50,000,000 





Anniversary Marked by a Million for 
Every Year—A Staunch Old New 
England Institution. 





Every field man of the John Hancock 
Mutual Life of Boston, joined in cele- 
brating the half-century mark of the 
Company’s history, by writing an addi- 
tional amount of business and ag a 
result, the staunch old New England 
institution closed the year with $50,- 
000,000 of new business, a million for 
each year in its honored career. Tais 
surpasses anything heretofore accom- 
plished by the Company’s staff and both 
the field and the home office are justi- 
fiably elated over the achievement. 

The John Hancock Mutual Life is one 
of the pillars of New England life 
insurance, which has come to be 
synonymous with strength, solidity and 
endurance. The Company was organ- 
ized at the close of 1862, primarily to 
carry out the idea of the non-forfeiture 
of life policies, which had been ad- 
vocated by its founder, Albert L. 
Murdock. George P. Sanger, a prominent 
citizen of Boston, a lawyer and public 
official, was the first president. 

The John Hancock was mutual from 
its very first inception. At the first 
meeting after the Company was organ- 


ized, thirty-six directors were elected, 
eighteen of whom were from among 
policyholders. Its beginnings were 


modest, in keeping with the conserva- 
tive policy that has always marked the 


Company’s administration. Its first 
home office was a single room at 41 
State St., Boston. 


The Company commenced its active 
work to secure policyholders by the ap- 
pointment of Albert L. Murdock, who 
was instrumental in its organization, 
as its genera] agent at Boston. 

From the very first the John Hancock 
was a During the first year 
it received a premium income amount- 
ing to $25,833, more than a quarter of 
its capital of $100,000. Its life insur- 
ance in force at the close of the first 
year was $332,100. 


success. 


In i866 the directors voted to make 
in annual distribution of the surplus 
instead of every five years as at first 
contemplated. It was in 1866 that the 
John Hancock opened up for business 
in New York, appointing as its general 


agent, William F. Hall. 





The close of the first five year period 
showed the following very gratifying 
evidences of growth and_ strengih: 
Assets, $884,708; surplus, $257,2 in- 
suranc in force, $10.13 8, The 
Company was then growing rapidly. 
Three years later, it had in round 
numbers, $2,000,000 of assets and $20,- 
000,000 life insurance in force—remark- 
able figures for those early days cof 
the business. 


Roland O. 
the Company, 


Lamb, now president 
entered its employ in 


1870, and rose through various branches 
of the work to his present position. 

The first home office building of the 
John Hancock was occupied in 1891 
and in 1907 the present beautiful home | 
office structure was erected. | 

So the John Hancock Mutual Life has | 
grown until it has attained its present 
position of great strength and increasing 
service to policyholders. As has been | 
said of the John Hancock: “The con- 
servatism that puts security before 
everything else, joined to progressive 
liberalities granted as soon as experi- 
ence justifies them; an agency force of 
representative character and ability; an 
undeviating course of fairness in deal- 
ing with the public, the holder of the 
smallest policy being treated with the 
same scrupulous regard for justice as 
the holder of the largest; all these are 
elements that have contributed toward | 
bringing the John Hancock Mutual Life | 
in its fiftieth anniversary year to its| 
proud position as one of the powerful | 
financial institutions of New England, | 
with total payments to policyholders | 
since organization plus existing policy | 
reserves, of over $172,500,000 and with! 
a future in prospect as glorious as its 
past has been progressive and credit- | 
able.” 








SYRACUSE LECTURE COURSE. 





Life Underwriters Association Secures 
Prominent Men to Give Lectures 
at University. 





The Life Underwriters Association of 
Syracuse, N. Y., has completed arrange- 
ments for the course of lectures that 
will be given under the auspices of the 
Department of Economics of Syracuse 
University. The men secured to deliver 
the lectures are all prominent in their 
different fields. The course is open to 
the public the lectures being given at 
8 p. m. in the University Administration 
3uilding. The subjects and speakers so 
far arranged are as follows: 

Jan. 21—‘“History of Life Insurance.” 
Mr. Henry Moir, Actuary, Home Life. 

Jan. 28—“Types and Organizations—! 
Mutual, Stock, ete.” Hon. Wm. H. 
Hotchkiss, Former Superintendent of In- 
surance of New York. 

Feb. 4—*Calculation of the Premium; 
Varieties of Life Insurance Policies. 
Relative Merits of Bach.” Mr. J. A. 
Jackson, Actuarial Department, Mutual 
Life. 

Feb. 11—‘“‘Legal Phases of Life Insur- 


ance.” Mr. George H. Noyes, General 
Counsel, Northwestern. 
Feb. 18—‘Organization and Adminis- 


tration of a Life Insurance Company.” 
Mr, Fred’k L. Hoffman, Statistician, Pru- 
dential. 

Feb. 25—‘“Conservation as Applied to 
Life Insurance.” Mr. E. B. Rittenhouse, 
Conservation Commissioner, Equitable. 





A telegram received from the Amer- 
ican Life & Accident Insurance Com- 
pany of Salisbury, Mo. denies the 
Denver rumor regarding its alleged re- 
insurance. 





297 Agents in Six States Secured, During the Month 
of October, 1912, Applications for 
$1,286,281.00 Insurance in the 


Great Southern Life Insurance Co. 
HOUSTON, TEXAS 









| 

Largest Month’s Busi- 
| ness Ever Written by 

a Texas Company— 

That’s All, o* Pa 
} 


J.S. RICE, 
President 


J. T. SCOTT, 
Treasurer 








For Agency Contracts Address 
0. S. Carlton, pice Houston, Texas 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 





Good Territory and Remunerative Contracts for Men Who Can 
«Do Things ’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











LEST YOU FORGET 


a 
MUTUAL LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 


ON ONE SIDE ON THE OTHER SIDE 





And to Cap the Climax 


LARGEST MASSACHU- 
setts company AN INCOMPARABLE LIVE AGENCY 
STRONGEST MASSA- 18 PAYMENT LIFE QUICK RESULTS 
CHUSETTS COMPANY EVERY FACILITY FOR 


CAN YOU BEAT IT? 


LOW RATES 
EXCELLENT DIVIDENDS 





RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 
ST. PAUL BUILDING 220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLANDT 








A COMPANY 


STRONG POINTS ¢/ The Germania Life Insurance Company 


Assets: $46,786,131.91 


Liabilities : $40,259,380.22 


Surplus and Dividend Funds: $6,526,751.69 
Insurance in Force on the Paid-for Basis: over $132,000,000. : 


is unexcelled. 








DIVIDENDS 
POLICIES 


available under 
direct contracts. 


whose conservative management in the interest of its policyholders 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 
Attractive Territory 


¥ ADDRESS: Home Office, 
50 Union Square, New York 
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SERVICE AND PROTECTION 


ESSENTIAL 





IN LIFE INSURANCE. 





Mutual Benefit’s Actuary Discusses 
Obligation of a Management t 
all Policyholders. i 





A recent number of the Monetary 
Times contained a review of an inter- 
esting address delivered by Percy H. 
Papps, actuary of the Mutual Benefit 
Life before the Insurance Institute of 
Toronto. We reproduce from the re- 
view as follows: 

A genuine insurance company en- 
shrines within it a moral core. To 
those who lack capacity to see beyond 
the mere business aspect of a life in- 
surance company there lies embedded 
in such an institution qualities that 
have their source in the ethical realm. 
A life insurance company in which 
these moral or ethical qualities are 
not brought into daily exercise can 
never become an ideal life insurance 
company either for policyholder or 
agent. 

When an ageit collects a premium 
for a participating policy from a new 
policyholder and remits it to his com- 
pany, a relation of trust has been es- 
tablished between the company and 
policyholder which may last for half a 
century. 

In what light shall the management 
look upon its duty to its policyholder? 
Is it simply to pecome responsible for 
the mere letter of its policies? How 
far may a company go in approximat- 
ing the profits of existing policyhold- 
ers to gather in new policyholders 
from far and near at a cost out of the 
proportion to the real value of such 
new business? Is the idea of rendering 
the best service possible to existing 
policyholders as firmly implanted in 
the minds of the company officials as 
the ambition to appear successful 
through reporting a big new business? 

Apportionment of Profits. 

Is equitable apportionment of the 
profits and other benefits between dif- 
ferent classes of policyholders made 
an imperative obligation upon those re- 
sponsible therefor? 

In short, is a sife insurance company 
to be looked at by those in control as 
their property or should those in con- 
trol regard themselves as public stew- 
ards rendering a high quality of ser- 
vice in the interest of thousands of 
people scattered over the country and 
who trust the management to admin- 
ister the affairs of the company honor- 
ably, equitably, intelligently and hon- 
estly. 

The answer to these and allied ques- 
tions was the real although not the 
nominal subject of the paper read to 
the members of the Insurance Institu- 
tute last week by Mr. Papps, a former 
Canadian, now actuary of that excel- 
lent company, tne Mutual Benefit Life 
Insurance Company, Newark, N. J. 

The title of the paper was “Profits 
from the Standpoint of the Company 


‘ 


and the Public,” but in the treatment 
of the subject Mr. Papps went to the 
root of the matter and raised and an- 
swered ethical questions that must be 
settled in the moral realm before they 
can be carried 2:ut in arithmetical de- 
tail. 

Mr. Papps started from the platform 
that a life Insurance company is a pub- 
lic servant, anc that its success de- 
pends very largely upon its treatment 
of its policyholders. 

He first explained the nature of “sur- 
plus” or “profits” in life insurance, 
showing how these arise from savings 
in mortality, interest and loading. 

It was clearly shown how new busi- 
ness produces a deficit in the early 
policy years and how the surpijus funds 
of older policies must in the mean- 
time be used to offset this deficit. 

Deferred Dividend Business. 

It was thus made evident that in de- 
ferred dividend business the surplus 
on the older policies would be really 
larger than the net surplus of the 
whole class and how maturing policies 
of this class should not be penalized 
because part of the surplus was being 
utilized to cover the deficit in the new 
business. , 

The question cf the equitable dis- 
tribution of profits of a company was 
discussed and companies were warned 
against ignoring the implied obliga- 
tion to earn surplus to discharge what 
would in the future be regarded by the 
policyholder almest as a liability. The 
payment of too large or unwarranted 
profits to a few maturing policies was 
deprecated as being practically a plan 
to secure new business on false pre- 
tenses and a like condemnation was 
placed upon the practice of paying dis- 
proportionate profits upon recent pol- 
icies simply for advertising effect. In 
such cases the surpius is not equitably 
distributed. 

Non-Participating Business. 

A live wire was touched by Mr. Papps 
when he entered upon the problem of 
a company reducing its non-partictpat- 
ing premiums while maintaining high 
participating premiums. In such cases 
the commission on the former class of 
business is cut to a minimum whik 
liberal commissions are maintained on 
the latter. Even if the non-participat- 
ing business is not conducted at a loss 
it follows that an unfair advantage is 
given to non-participating policyhold- 
ers for if the participating policyhold- 
er does not get back considerably 
more in profits than is represented by 
the difference (with interest) between 
the two classes of premiums then it 
cannot be said that the management 
has much to offer in its own defense, 
but rather it is to be condemned for 
its lack of normal stamina in yielding 
to the pressure to reduce premiums on 
one class of policies and not on the 
other. 

Mr. Papps laic a good deal of stress 
on that function of life insurance man- 
agement embraced under the idea of 


(Continued on page 9.) 


QUARTER BILLION REJECTED 


BY NEW YORK LIFE LAST YEAR. 








A Total 


Business as Great as Many 
Large 


Companies Write—Lessons 
in Rejections. 





Out of the mass of facts and figures 
that emerge as the result of the tre- 
mendous operations of the New York 
Life in 1912, comes this appalling and 
significant information. The company 
had to turn away, for one reason or 
another, 8,357 applications in the year 
1912 for insurance amounting to $21,- 
533,811, a volume that is the equiva- 
lent of what many a large insurance 
company labors a whole year to get. 

115,000 applications were accepted by 
the New York L‘fe during 1912 for an 
aggregate of 290 millions. 

8,357 applications were rejected by 
the New York Life during 1912 for an 
aggregate of $21,533,811. 

Happy people those who were ac- 


cepted. Contrast them with those who 
filed the 8,357 applications that were 
rejected. With what sinking hearts 


must come the knowledge to each that 
something so serious was the matter 
with him that a great big company, in- 
suring even under-average risks, must 
wave him aside and say “Too late, too 
late, you cannot enter now.” 

People are apt to think that they can 
get insurance at any time; that all they 
have to do is to ask for it and the com- 
pany will come a-running; that, like 
buying a house, as long as they have 
the money all they have to do is to go 
out and get it. Not so. These figures 
prove that there is a time when a man 
may get insurance, and a time when 
the doors are closed against him. Life 
to-day is a delicate, hazardous thing, 
beset by a larger number of germs and 
diseases and nervous disorders and ac- 
cident possibilities than in earlier days 
when we lived more quietly. more 
sanely, and when competition was not 
so keen. 

It’s a startiing call to the public— 
one application out of every fourteen 
in the New York Life declined in 1912 
because of delay and procrastination. 
Undoubtedly these 8,357 unfortunates 
could have obtained life insurance had 


they applied for it in time. How can 
anyone hear this news and postpone 
action for an instant? 

COMPANY SUES FOR LICENSE. 





American Life, of Portland, Ore., Brings 
Action Against Insurance Com- 
missioner Ferguson. 





The 
pany, 
force 


Life Insurance Com- 
Ore., is trying to 
Insurance Commissioner’ Fer- 
guson to issue a license for the year 
1913. Declaring that the company had 
not complied with the insurance laws 
of the State, Commissioner Ferguson 
revoked its license and the company 


American 
of Portland, 





3 


brought suit to reverse his action. It 
was successful in the lower court, but 
the Insurance Commissioner appealed 
to the Supreme Court. On December 
31 the license held by the company ex- 
pired, and now it has commenced a guit 
to compel the Commissioner to grant a 
license for the year 1913. Commission- 
er Ferguson says he intends fighting 
this suit as he did the other. 








ARCANUM FILES APPEAL 





To Test Decision Restraining Order 
from Increasing Rates of Assess- 


ment. 
Associate Justice Hughes of the 
United States Supreme Court, has 
granted a writ of error in the suit of 


Samuel Green of Brooklyn against the 


toyal Arcanum to restrain the organi- 
zation from raising his assessments. 
The writ of error stays all further 
action against the Arcanum until the 


result of the appeal of the case to the 
United States Supreme Court. 

The case is a test one, affecting 
7,500,000 members of mutual benefit 
societies in the United States, most of 
which are trying to raise their insur- 
ance rates in order to keep in existence. 
The point raised by Green is that the 
Arcanum has no right to alter its ex- 
isting contract with him without his 
consent. 

The New York State Court of Ap 
peals decided several days ago that 
Green’s contention was correct. The 
Arcanum has appealed to the United 
States Supreme Court. 


MAKING INSURANCE COMPULSORY. 





Colorado Proposes to Require $2,000 of 
Life Insurance Before Granting 
Marriage License. 





Colorado will require, if a pending 
bill is enacted into law, that every man 
applying for a marriage license in that 
State must exhibit a life insurance 
policy for at least $2,000. This legis- 
lation follows the enactment recently 
of a mothers’ compensation law and as 


most of the destitution coming to the 
attention of the State charity organiza- 


tions is due to the lack of life insurance 
protection by the bread winner, the 
proposed law will fit in with the 
mothers’ compensation act. 





POLICIES EXEMPT IN BANKRUPTCY 
Legislation to That Effect to be Intro- 
duced In Ohio—Similar Laws 
Elsewhere. 





A bill exempting life insurance poll. 
cies in cases of bankruptcy will be in- 
troduced in the Ohio Legislature during 
the present session. This measure has 
been prepared through the efforts of 
the Cleveland Life Underwriters Asso- 
ciation. A similar law is in effect in 
the State of Washington and also in the 
District of Columbia, 





AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company. 


Insurance In Force Over Thirty Millions 


Established 1899 








Over Ten [lillions Written During 


For an Agency Connection with this PROGRESSIVE COMPANY, Address Herbert M. Woollen, President 


1911 
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“WILLIAM N, COMPTON--A SKETCH. 





[EDITOR’S NOTE:—Building up a large successful Metropolitan general 


agency is an undertaking in which many have failed. 


For that rea- 


son, the man who makes a conspicuous success, commands our interest. 


We want to know what manner of man 


possible, why he succeeded.] 


Many life insurance men 
achieved success in other cities, have 
been drawn to New York in their 
ambition to get into the big game, only 
to go down in defeat and failure. There 
about the great metropolis some- 
thing that sets it apart from all other 
Success elsewhere is no criterion 
of success in New York. Each year 
multitudes of people pour into the 
maelstrom of the big city, flushed with 
their achievements in their home com- 
munity, only to disappear in complete 
oblivion. This is so in the life insur- 
ance business as in everything else. 
And if success in New York as an indi- 
vidual agent requires peculiar ability, 
the building up of a great general 
agency is a work of genius. 

Three years ago a short, stocky man, 
with an abrupt, yet genial manner, ap- 
peared in New York as the new general 
agent of the John Hancock Mutual 
Life. At that time life insurance had 
but recently passed through the most 
trying period of its history. Conditions 
both in this particular office and in the 
territory that it covered were anything 


who have 


is 


cities. 


but propitious. Under these circum- 
stances the new general agent started 
his New York career. It was only a 


matter of weeks when the life insurance 
fraternity awoke to the realization that 
something was happening around the 
John Hancock Mutual office at 220 
Broadway. More and more other life 
insurance men were coming in contact 
—and in competition—with the John 
Hancock staff and particularly with that 
snappy, breezy, wholesome personality 
of the new general agent. 

A Stranger, He Writes a Million. 

It doesn’t take long to make or break 
men in New York; a year is a good 
test period. When the twelve months 
had rolled around, there was the usual 
stock-taking among the general agents 
of the different companies By some 
mysterious process, they seem to be 
able to tell just about what the other 
fellows have done during the year, no 
matter how jealously the information 
may be guarded. In that short period, 
the John Hancock office had jumped up 
among the leaders. 3ut more notable 
still, in addition to putting the John 
Hancock to the front, the new general 


agent had gone out into this strange 
city, that has a reputation for being 
cold, and adamatine to any selling 


proposition, and he placed a million of 


life insurance, pure personal business. 

A short time before a stranger in 
strange territory, from that time the 
name of Wiliiam N. Compton, New 
York general agent for the John Han- 
cock Mutual Life, was conspicuous in 


the life insurance business of the city 
with 


and it was synonymous at once 
big business ard clean practices—an 
achievement in itself. Mr. Compton 


has trebled the business of his 
in three years and today it is in that 
happy condition of persistent growth 
and permanerice that givez it the solid- 
ity of a company in itself, also requir- 


agency 


ing at such a stage of development, 
about as much executive, as producing 
ability. 

Here was a great general agency 
success. What made it? And could it 
be duplicated? What point of view, 
what philosophy did William N Comp- 


ton bring to New York to achieve what 
so many others have failed to do? 
Clues to His Success. 

zo up to the John 
Life office at 220 


Hancock 
Broadway, 


If you 
Mutual 


looking for clucs, you may get the first 
one just as you cpen the door into the 
outer offices. 
ask, 


someone is sure to 
promptly, what 


Here 


pleasantly and 


he is, how he works, and if 


they can do for you. If you are look- 
ing for impressions, you instantly feel 
that these are nice people to deal with. 
If you have premiums to pay you will 
not be human if you do not pay them 
with a feeling of satisfaction—satis- 
faction with yourself, of course, for 
your discrimination in picking such 
substantial people. Now that sounds 
trivial, but it contains the fundamen- 
tal truth that we are after. This 
agency evidently diffuses an atmos- 
phere of cheery confidence. The im- 
portant point is that the policyholders 
are getting their life insurance con- 
tact under conditions to engender con- 
fidence and satisfaction. 

A large general agency is a busy 
place for the detail piles up with the 
business, but no matter what your er- 


rand you will have no trouble seeing 
William N. Compton. A few quick firm 
treads in an adjoining passageway, 


suggesting a nervous temperament, and 
a very dapper man is revealed to you, 
of short and sclid stature. He ap- 
proaches, speaking your name and ex- 
tending a genial and welcoming hand. 
You need go no further in tracing the 
source of the oftice atmosphere. It is 
before you in all its finished charm. 
Presents a Happy Combination. 

Passing quickly into Mr. Compton’s 
modest and businesslike office, the 
door of which is not closed in privacy, 
there is an instant’s solicitude for your 
personal comfort, before he turns di- 
rectly to business. You at once link 
that native hospitality with the slight 
soft roll in his speech and you know 
him for a Southerner. 

Mr. Compton presents a curious com- 
bination, that is at the same time, a 
very happy one. Retaining much of 
the charm of the native Southerner, 
he is still the typical high pressure | 
modern businessman. Sitting erect} 
and alert, with both feet planted firmly | 
on the floor; he discourses easily and| 
rapidly, dropping readily into topics of | 
the day, politics, a story heard at the} 
club last night—but always bringing! 
you back to life insurance. cleverly and |} 
in a way that is germane to the topic] 
of the moment. 

Intellectual Honesty Essential. 

“The life insurance business is on a 
higher level now than it has ever been,” | 
says Mr. Compton. “It requires above | 
everything else honesty, and by that I | 
mean intellectual honesty, for the agent 
who is not intellectually honest should | 
out of life insurance. The New} 
York businessman to-day is honest. 
Why? Because it pays.” And he em- 
phasizes this with an outstretched arm 
in a way to drive conviction home for 
good. Mr. Comnton has an abundant 
faith in, and affection for his fellow 
men. 

“T believe 
agent,” he 





get 





in taking care of the 
says, “and paying him re- 
newals, too. It keeps him in touch with 
his clients, binds him to the company 
and sustains his interest and outlook in 
the business.” 

evident that the men of Mr. 
Compton's staff are never lacking for 
material for use in their work. He is 
turning up something brand new every 
little while—some‘hing with the punch 
in it; something clinching. He origi- 
nated the 18-payment life campaign 
that has been so widely copied, and 
just when the other companies were 
all offering this, he dropped it and 
launched something different. 

His Brain a Storehouse of New Ideas. 


It is 


He is alert to get ideas from any 
source. He buys all manner of things 
from agents that drift into his office, 


things for which he has no conceivable 
use, just to get at the core of their 
selling talk; to get their ideas. He 


analyzes and studies people, tabulates 
the information in his brain and at 
some unexpected moment, draws upon 
it for use in his business. Often he 
wakes in the middle of the night with 
the details of some plan all worked out, 
or with a new idea that is put in opera- 
tion in the morning. That is General 
Agent Compton. Ever and constantly 
keeping one purpose before him—to be 
more efficient—and making all things 
with which he comes in contact, con- 
tribute something, if ever so little, to- 
ward that end. 

“You can learn something from every 
man,” he says, with snappy decision, 
holding your attention with unwavering 
blue-gray eyes, while he points squarely 
at you with outstretched arm. 

Just as we may have anticipated in | 
the beginning, this successful. general | 
agency is built around the personality | 
of a man. Take that away and the or- | 
ganization falis. The source of the} 
power that drives it on to bigger and | 
greater achievement, is the sound phil- | 
osophy of that personality. A _ big, | 
broad outlook on life and business; | 
confidence in human nature; love of | 
your fellows and an unwavering per- 
sistence and determination—these are 
the things that have made William N. 
Compton a great general agent—and 
they build empires. 














HARTFORD 
LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 

RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 

Non-Participating 

and Participating } 


NEWEST FORMS | 














Home Life's 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.”* 1-27-12, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 











UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 











—~ 
UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 





OVER EIGHT 


Y PER CENT 





of the Premium 
1911. Business 


agent and the Company. A clear,fair policy contract 
accomplishes this. 


WRITE HOME OFFICE FOR AGENCY 


Income received in 1910, renewed in 
that stays and pays is best for the 


‘v's "MN *‘SIONINNA! 











SAaLlvisS GZLINOA 


WILLIAM T. SMITH, SECRETARY 








ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U.S.A. 














The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. §. HATHAWAY, Secretary 


New Business Paid-For 





1907 - - - $102,233,634 
1908 - - - 109,685,428 
1909 - - - 114,157, 288 
1910 - - - 119,229,233 
1911 oe - 121,234,473 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 








T “HE COST of life insurance depends on 
Economy and Efficiency of Management. 
IMPORTANT FACTS relating to The 

Northwestern’s business are shown by the 

following percentages: 


Mortalit Interest 
1907 «1.81 584. 76 
1908 10.74 594.84 
1909 10.63 54 4.85 
1910 10.90 58 4.86 
1911 10.80 57 4.98 


It is capable of easy demonstration that 
The Northwestern is the best company to in- 
surein. Hence it is the easiest to sell. 

See the Northwestern’s new policy contract 
+ with its Dividend Options, Paid-up and En- 

dowment Options, Options of Settlement and 


the Premium Loan Features. 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 
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HAS HANDSOME HOME OFFICE 





IN KEEPING WITH ITS STANDING. 





Columbian National Life Building in 
Boston a Structure of Sim- 
plicity and Beauty. 





The Columbian National Life of Bos- 
ton, is now occupying its handsome new 
home office structure, the erection of 
which has just been completed at the 
corner of Franklin and Arch streets. 
It is a modern office building in every 
respect, its architecture being of great 
simplicity and beauty. 

The Company’s growth had rendered 
it imperative that it should establish it- 
self in more adequate quarters than the 
rented ones which it had occupied since 
organization, and it was deemed best 
to provide its own home, with those op- 
portunities for future expansion which 
the ownership of a ten story building 
grants. The company occupies the sec 
ond, third and fourth floors, the balance 
of the space being for the use of ten- 
ants. 

The Columbian National building is 
regarded as one of the handsomest in 
Boston. It is a 10-story skeleton steel 
building in the Italian Renaissance 
style carried out in Indiana limestone, 
and its beautiful lines have been the 
subject of generous praise by the 
Boston newspapers. The entrance hall 
is of white statuary marble with a 
handsome flight of marble stairs to the 
offices above. The interior is finished 
in quartered oak, the company oc- 
cupying three entire floors and part of 
the basement. Three high speed elec- 
tric elevators give ample service and 
a special veatilating plant provides 
fresh air as well as heat to the offices. 

The offices of President Arthur E. 
Childs and the other executive offices, 
with the board room occupy the entire 
fourth floor. These offices are taste- 
fully finished in mahogany and every 
convenience is installed for the de- 
spatch of their important work. On the 
third floor are located the . medical, 
actuarial, home office agency, policy 
writing, application and purchasing de- 
partments, while on the second floor 
is the accounting, accident and health 


departments. 
The building committee which 
passed upon all details of construc- 


tion and finishing consists of Presi- 
ident Childs, vice-President Sears and 
directors Joseph Balch and Alfred 
Clarke who have worthily discharged 
their duties, and to Vice-President 
William C. Johnson and Secretary W. 
H. Brown who bore the brunt of the 
detail the greatest credit is due. 

The ambition of the founders of the 
company to see it occupy its own home 
has at last been splendidly realized. 
It is now fully equipped in every direc- 
tion to discharge its responsibilities to 
its policyholders and_ stockholders 
alike, and occupies headquarters com- 
patible with its position in the life in- 
surance world. 





HOME STATE ORGANIZATION. 





illinois Life Banquets Two Hundred 
Members of its Green Signal 
Club. 





On Friday of last week the Fourth 
Annual Convention of the Green Sig- 
nal Club—members of the _ Illinois 
agency staff of the Illinois Life—was 
held at the La Salle Hotel, Chicago, 
over 200 being in attendance. 

At the business session the question 
box was the principal feature and by 
reason of the questions asked a great 
deal of valuable information was 
brought out and discussions were held 
which will redound to the benefit of 
the company’s’. representatives this 
year. 

Instead of the customary speeches 
at the banquet in the evening a special 
musical and moving picture show en- 
tertainment was given. The pictures 


of the Panama Canal and scenes in 





and about New York city, the objective 
points for the $100,000 club next 
August, were specially enjoyed. 

The Illinois Life has under contract 
in Illinois more than four hundred 
agents, a staff that made a splendid 
record for 1912, paying for over a mil- 
lion more business than produced in 
1911, and it was the general sentiment 
of the convention that even greater 
things will be accomplished in Illinois 
this year. 

The officers of the Green Signal 
Club for the year 1913 are: Orman 
H. Gabel, president; M. M. Fell, first 
vice-president; J. F. Switzer, second 
vice-president: Curt M. Treat, third 
vice-president. 





RECORD NINE MONTHS’ BUSINESS. 





Pan-American Life. of New Orleans, 
Has $9,000,000 Insurance in Force 
in First Report. 





The Pan-American Life of New Or- 
leans, closed its first calendar year’s 
business with a most creditable show- 
ing, having over $9.000.000 of insurance 
in force and total resources cf nearly 
$2,000,000. The Pan-American Life com- 
menced writing business April 1 last, so 
that the calendar year’s business rep- 
resents but nine months work. In the 
total of $9,900,000 of insurance in force 
there is included $4,000,000 taken over 
from the Louisiana National Life. 

Concerning the excellent showing 
made by the Company, President Craw- 
ford H. Ellis said: ‘The Pan-American 
Life Insurance Company, from a life 
insurance standpoint, has exceeded the 
most sanguine expectations of its officers 
and directors, and rivals the best 
record for having written as much 
business since starting as any new com- 
pany ever launched. 

“We look forward to a _ splendid 
business the coming year in the United 
States, and with that end in view, our 
agency or. anization is being rapidly 
perfected.” 

The Pan-American Life was organized 
in 1911 with an authorized capital and 
surplus of $1,750,000, and began busi- 
ness on April 1, 1912, with it fully sub- 
scribed and approximately $1,100,000 
fully paid. The balance due on stock- 
holders’ notes is being rapidly matured, 
and the Company will shortly have the 
original subscribed capital and surplus 
fully paid. 

The officers of the Company are: 
Crawford H. Ellis, managing director 
of the Southern division of the United 
Fruit Company, president; S. Locke 
Breaux, rice merchant, first vice-presi- 
dent; E. C. Simmons, who is a trained 


life underwriter, vice-president and 
agency manager; James L. Wright, 
secretary. 





CITIZENS OFFICERS RE-ELECTED. 





W. H. Gregory Loses Fight For Control 
But Gains Directorate—President 
Pearce Retained. 





At the annual meeting of the stock- 
holders of the Citizens National Life 
at Anchorage, Ky., last week, President 
C. D. Pearce was re-elected and W. H. 
Gregory, former president who was 
waging a bitter fight to regain control 
of the Company, lost out but gained 
a place on the board of directors for 


himself and Frank Katterjohn of 
Owensboro. 
President Pearce controlled more 


more than 60,000 of the 95,000 votes 
while W. H. Gregory's voting strength 
was about 20,000. The officers elected 
were as follows: Charles D. Pearce, 
president; George Bohon, first vice- 
president; J. W. Potter, second vice- 
president; George Alexander, third vice- 
president; John I. Winter, fourth vice- 
president; L. W. Key, treasurer; Helm 





Bruce, general counsel; and J. W. 
Peake, secretary. 
J. Meltzer, general agent of the 


Detroit Life, wrote the largest amount 
of business for the Company during the 
past year. F. D. Davis was second. 











"THE general agent is making a profit on every case 
you write. Why not make this extra commission 
yourself by working for the 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. Our 
agents are saving money. 


Write FRANK A. WESLEY 


(Vice-President and Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 

















PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, LA. 

C. H. ELLIS, President 
Has just completed a most successful business year. Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 
Statement as of January Ist. The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 
ability. For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 











AN you write Life Insurance — 
AN you write Accident & Health Insurance— 
AN you write Monthly Life, Accident & 
Health Insurance—if the forms of contract 
are up-to-date and issued by a progressive Company 
with the Management behind the Agent ? 
Lire, 


If so, write the PHILADELPHIA North 


American Building, to-day. 











A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 


all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 














INCORPORATED 1844 


State Mutual Life Assurance Company 


WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
.. PROGRESSIVELY SUCCESSFUL... 


22% Increase 1912 over 1911 first half year. 


34% “cc 1912 “cc 1910 “cc “ “ec 
47% “ 19 1 2 “ 1909 “ “ “ 
121% “ ee ee 


Why ? Satisfied Policyholders—Happy and contented Salesmen. 
We are often able to make room for a producer or organizer who 
can measure up to the State Mutual standard 
Address 
EDGAR C. FOWLER, Superintendent of Agencies. 
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NEW YORK LIFE’S BIG YEAR 


BEATING AGAINST BARRIERS VET. 





Early Wrote Its Limit Under Law— 
May Write $222,000,000 in 1913— 
Two Billion in Force. 





Detailed figures of the New York 
Life’s annual statement which are now 
available, show that the company is still 
beating against the barriers in the mat- 
ter of the limitation on business under 
the New York laws. Although economies 
in management have raised the limita- 
tion some for the company, its capacity 
for writing business due to its perfect 
organization far exceeds the amount it 
is permitted to accept. During October, 
November and December the company 
was obliged to send out policies deliver- 
able in 1918. 

The new business for the year 
amounted to $198,381,400. Under the 
expense limitation, the New York Life 
will be privileged to write in 1913 a total 
of about $222,000,000. The insurance in 
force at the end of the year reached 
the great total of $2,169,798,993. The 
total assets based on market values, 
amount to $719,657,050. The income ag- 
gregated $119,243,366. 

Some idea of the current business 
transacted is shown in the payments to 
policyholders during the year which 
amounted to $57,922,557. The dividends 
leclared and payable in 1913 reaches 
the sum of $15,364,714. This far ex- 
ceeds the dividends paid in 1912 which 
were $11,690,143. Of the various reserve 
funds maintained for the benefit of 
policyholders, the following are notice- 
able: Reserves for dividends and con- 
tingencies, $108,249,071; reserves to 
cover legal liabilities, $611,407,979. 

In death losses alone the company 
paid out last year $25,788,714, there 
being about 9,000 such losses paid. The 
amount paid living policyholders in ma- 
tured endowments, annuities, dividends 
and surrender values was greater still, 
totalling $32,133,843. 

These great figures give some idea 
of size only, they do not tell of the per- 
fection of organization, the wonderful 
institution that makes these great pay- 
ments possible. One thing is clearly 
demonstrated in the report—a life in- 
surance company of the gigantic propor- 
tions can be managed with close econ- 
omy and at the same time get the most 
for policyholders out of its organization 
and resources. 

The Company’s assets are invested in 
the best and most stable of the world’s 
securities: the average interest return 
is now over four and one-half per cent., 
there having been a substantial increase 
in the rate during 1912. 

The annual statement alone is a great 
credit to the company. A volume of 


175 pages, presenting in detail every 
phase of the company’s business, it re- 
flects the care and minutest system 


practiced to have this great bulk of data 
available and printed within a few days 
after the close of the year’s work. 





American National Gets Progressive. 

The American National, of Galveston, 
Texas, has re-insured all the outstand- 
ing business of the Progressive Life In- 
of Birmingham, 
which was organized and began writing 
business in Georgia and Alabama in 
August of 1912. By attaching a rider to 
the Progressive’s policies, the American 
National the risk and agrees 
to carry out the original contracts. The 
deal involves about $1,500,000 of insur- 
ance. The American National also takes 
over the entire field force of the Pro- 
gressive Life, which gives it first class 
organizations in the principal cities and 
towns of both Alabama and Georgia. 
The reinsurance contract, which was 
made by L. H. Collier, secretary of the 
American National, has been approved 
by Comptroller Wright, Insurance Com- 
missioner of Georgia. This is the fourth 
or fifth industrial company the Ameri- 


surance Company, 


assumes 





can National has acquired by reinsur- 
ance during the past twelve months and 
it is rumored they have several other 
deals involving a large volume of busi- 
ness which will undoubtedly be closed 
during the New Year. 





WHOLESALE SWINDLE ALLEGED. . 





Cincinnati Dispatch Says Four Fra- 
ternals Have Been Mulcted Out of 
$300,000. 





A Cincinnati newspaper dispatch 
under date of January 9, contained the 
following story of an alleged swindle of 
fraternals: 

“Four fraternal insurance as.0ciations 
have been mulcted out of nearly $300,- 
000 in the last six years, it was de- 
clared by the police today, through a 
gang of swindlers that has played on 
the credulity of Slavonic immigrants. 
This revelation followed the arrest of 
William Vokalek, who, the police say, 
made a confession in which he named 
several New York men as conspirators. 

“Vokalek declared a confederate en- 
listed as agent for four fraternal unions, 
the National Slavonic Society of Pitts- 
burgh; the Greek Catholic Union of 
Homestead, Pa.; the Pennsylvania 
Catholic Union of Pittsburgh, and the 
Roman Catholic Union of Homestead. 

“Vokalek said they then went to 
numerous railroad camps where Slavs 
were employed, and reported that he 
had organized branches. He would 
send in a false list of names and pay 
the dues himself. 

“Later, he would select two names 
and certify them as having died. With 
the aid of a fictitious priest and under- 
taker, he collected $1,000 for each death. 
He told of having collected on four of 
fourteen Hungarians who had been 
killed in an explosion in Chillicothe, O. 





EQUITABLE AGENTS MEET. 


Atlantic City Gathering Rejoices on 
Writing the Limit—Thomas B. 
Sweeney Elected President. 





The General Agency Association of 
the Equitable Life held its fifth biennial 
meeting at Atlantic City Friday and 
Saturday, and it was an occasion for 
rejoicing over writing the limit of busi- 
ness under the New York law. 

At the close of the meeting, Thomas 
B. Sweeney of Wheeling, W. Va., was 
elected president. Mr. Sweeney was 
chairman of the board of directors last 
year. Courtenay Barber was elected 
secretary and Frank P. Chapin con- 
tinued as treasurer. 

Practically all of the executive 
officers of the Equitable Life were 


present and participated in the all- 
around congratulations. Some _ inter- 
esting addresses and discussions were 


heard, the general subject of the last 
session being “Advantages Attained in 
Reaching the Limit” 





An Aggressive Agency. 





The paid business of the Detroit 
agency of the Mutual Benefit Life— 
Johnson & Clark general agents—for 
the year 1912 was $4,515,000 upon the 
lives of 2,247 persons. Of this amount 
$2,286,000 was produced by ten agents, 
who ranked as follows: Geo. H. Beach 
and Monroe Rosenfield, Detroit; C. M. 
Perkins, Grand Rapids; Eugene Brock- 
way, Flint; T. Y. Sebring, Kalamazoo; 
T. W. Root, Raymcnd Russell, R. R. 
Senseman, F. A. Smart and Harry W. 
Moore, all of Detroit. 





Fortunate Stockholders. 





A dividend of $3 a share upon its 
capital has been declared by the Inter- 
national Life of St. Louis. Like action 
will be taken in June the management 
asserts, and the fortunate stockholders 
of the company are correspondingly 


happy. 





WILL LIBERALIZE ITS POLICIES. 





Connecticut Mutual Life Makes Num 
erous Changes Which Will Become 
Effective February 1. 


A nuniber of important changes are 
to be made in the policies of the Con- 
necticut Mutual Life as issued after 
February 1. The interest charge of 5 
per cent. on premiums when policy- 
holders took advantage of the days of 
grace in their payment, will be abol- 
ished. The 31 days of grace will be 
extended to the payment of install- 
ments on the first year’s premium. 
Hitherto insurance lapsed temporarily 
when a policyholder failed to pay his 
second, third or fourth quarterly in- 
stallment or second annual install- 
ment of the first premium on or be- 
fore the date that it became due. 

Where beneficiaries elected to take 
their settlements in monthly install- 
ments they received each month one- 
twelfth of the regular annual install- 
ment. Under the old contract they 
lost eleven months’ interest on the 
twelfth installment each year, ten on 
the eleventh and so on. Now an in- 
terest credit will be given. It was held 
before that this interest earning did) 
not pay more than the cost of the 
extra bookkeeping entailed in making 
payments monthly. 

Formerly the company collected the! 
first year’s interest on loans in ad-! 
vance. This collection will not be 
made hereafter until the end of the) 
year and the rate will be 6 instead of| 
5 per cent. Because of the lower rate) 
of interest charged by the Connecticut | 
Mutual in the past policyholders have 
borrowed on their Connecticut con- 
tracts before they have on contracts in 
companies that charge 6 per cent., a 
condition which discriminated against 
the Connecticut Mutual. 

New policies will also provide that 
premium loans will be made automatic 
on request of the policyholder. 


PAN-AMERICAN APPOINTMENTS. 





Company Expanding in Many Fields, 
Names Generel Agents in States 
and Latin America. 





The Pan-American Life of New Or- 
leans -has recently closed a contract 
with W. L. Thompson of Lakeland, as 
general agent for Florida, west of Jef- 
ferson county. Mr. Thompson is one 
of the leading life underwriters of that 
State. 

Duncan Forrester of Leesburg, 
Georgia, formerly with the Citizen’s 
Life of Louisville, has been appointed 
general agent for Georgia. 

F. M. Bondurant, a New York Life 
man will be the company’s State repre- 
sentative for Arxansas with headquar- 
ters at Little Rock. 

Philip Simmons has been appointed 
general agent for Okiahoma. 








Michigan 
State Life 


DETROIT 


FREDERIC APPS - - President 


Salary and Commission to 








personal producers in Ohio 


and Michigan. Renewals 





ADDRESS 
HOWARD C. WADE 


Superintendent of Agen: ies 











BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 


If unattached 





Liberal Contracts to Productive Agents 


us your name, 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


and interested, kindly give 
age, address, state experi- 
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DISTRIGT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 








Jas. T. Priestly, M. D. 


Carleton B. Pray 
Treasurer Medical Director 








| MEN WHO CAN 
| DO THE woRK 





are offered remunerative posi- 
tions as field representatives in 
desirable territory. Good places 
are always open to the right men 

those who can produce applica- 
cations and collect premiums. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Frep E. Ricuarps, President 


Address ALBERT E, AWDE, Supt., 
396 Congress Street, Portland, Maine 
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The Southern States 
_ Life Insurance 


Desirable Territory for Men of Character and Ability. 


Company 


ATLANTA, GEORGIA 


President 
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SATISFACTION IN THE WORK 


BUT AGENT MUST BE A FIGHTER. 








Harold E. Coe, Tells As Successful 
Agent, How Each One is Master 
of His Destiny. 





Just how the successful agent looks 
upon his work, his point of view and 
method, is always interesting to other 
agents and often the ideas of another 
are the means of putting them on the 
right track and making them more suc- 
cessful. At the annual dinner of the 
staff of Manager Edward W. Allen, of 
the New York office of the New England 
Mutual Life, Haruld E. Coe, as a suc- 
cessful agent, gave an interesting talk 
that was full of much sound philosophy. 
Mr. Coe said: 


“The business we are engaged in is. 


a noble calling. We toil not for exist- 
ence alone but for the welfare and hap- 
piness of our fellow man, for the pro- 
tection of those whom he loves, the 
women and children who but for life in- 
surance might be turned adrift, help- 
less on the great seas of life. 

“It is a2 pleasant thing when night 
comes and the day’s work is done and 
we go to our respective homes to feel 
that we have preached the gospel of un- 
selfishness, of duty to loved ones and 
an adherence to the higher ideals of 
life. It is not an easy calling but what 
vocation in life does not present its 
difficulties. The crusader has always 
had to battle and overcome obstacles 
and it has made no difference whether 
he has triumphed or failed in the cause 
he has emerged from the conflict a bet- 
ter and a stronger man. 

“There is no business more calculated 
for the upbuilding of character than the 
ealling of the life insurance man pro- 
vided he is a good soldier wth faith in 
himself, faith in the cause he represents 
and faith in the ultimate outcome of 
his work. 

“He goes forth each day equipped 
only with a rate book, an application 
blank and a fountain pen. “These are 
his only visible aids and yet they are 
powerful allies when accompanied by 
faith ‘for faith is to take victory in hand 
at the start.’ 

“Then our business teaches us like 
the postage stamp to stick and stick 
until we get there. How frequently 
have we all of us toiled days and per- 
haps weeks with little or no encourage- 
ment to receive our final reward in an 
application that compensated for all our 
time and labor. The great successes of 
life and business are after all woven 
of the same fibre, that of sticktoitive- 
ness. 

“Then our business inspires and de- 
mands courage ‘and courage is a won- 
derful thing for it makes the heart glad 
and the soul strong and stirs up the 
sort of circulation in a man that sends 
him forth to do his best.’ 

“And the life insurance man to suc- 
ceed must learn to be a fighter. Not to 
fight with his naked fists or with a 
sword or gun but by summoning to his 
aid all the forces at his command and 
making his brain the general. And he 
must not only fight like a man, fiercely 
and fairly but learn to look defeat in 
the face when it stares upon him and 
then go in and fight and fight and win. 
The roll call of honor, the names of all 
those of imperishable fame, of those 
found in the annals of achievement is 
a list of the men who were born fight- 
ers, who fought to the last ditch and 
who never knew when they were licked. 

“It is necessary for us to remember 
that each one of us is master of his own 
destinies and that each one has his own 
personality first to analyze, then to per- 
fect and that in all God’s great univezse 
there is no face, no voice, no brain ex- 
actly like another and knowing this it 
devolves upon us to make our own per- 
sonality as potent and as perfect as we 
are able and in doing so carve out our 
lives as faultlessly as we can. 

* * “ 


“Chisel in hand stood the sculptor boy, 
With his marble block before him, 
And his face lit up with a smile of joy 


As an angel dream passed o’er him. 
He carved that dream on the shapeless 
stone 
With many a sharp incision 
With Heaven’s own light the sculptor 
shone 
le had caught the angel vision. 
” . os 


“Sculptors of life are we as we stand 

With our lives uncarved before us 

Waiting the hour when at God’s com- 
mand 

Our life dream passes o’er us. 

If we carve it then on the shapeless 
stone 

With many a sharp incision 

It’s heavenly beauty shall be our own 

Our lives that angel vision.” 





PROVIDENT LIFE AGENTS GATHER. 





Interesting Program Arranged For An- 
nual Meeting at Home Office 
This Week. 





The general agents association of the 
Provident Life & Trust held an enthusi- 
astic meeting at the home office in 
Philadelphia this week, when some 
very interesting addresses were made 
on vital topics of the business. Graham 
Wells of Wells & Hilleman, general 
agents of the company at Pittsburgh, 
presided at the gathering. 

The association was welcomed by 
President Asa S. Wing, of the Provident 
Life & Trust who spoke glowingly of 
the achievements of the association. 

An address on “Our Company” was 
made by Jonathan K. Taylor, general 
agent, Baltimore, Md., and an address 
on “Converting Term Insurance,” by 
Vernon B. Swett, general agent, Boston, 
Mass. 

In the evening, President Wing held 
a reception for members at his home, | 
4028 Walnut street. 

On Wednesday there were, “Greet-| 
ings” by Barton Townsend, vice-presi-) 
dent of the Provident, and addresses by | 
by the following: Wm. C. Craige, title 
officer, trust department; J. Smith Hart, | 
supervisor insurance department; Dr. C. 
H. Willits, medical examiner of the com- 
pany. | 

In the afternoon there was an address 
on “Agency Organization,” by Lester V.| 
Bailey, general agent, Worcester, Mass. 
“Making Every Day Count,” by Freeman 
M. Grant, general agent, Portland, Me.| 
In the evening there was a dinner and| 
entertainment at Hotel Majestic. | 

There wes an address Thursday by 
John S. Tunmore, general agent, Brook- 
lyn, N. Y. The question box was con- 
ducted by J. Thos. Moore, manager of 
the insurance department. 


| 
New Business for 1912 Over $9,000,000 


—Growth Since Organiza- 
tion. 





AMICABLE LIFE’S PROGRESS. 





| 

The new paid business of the Amic- | 
able Life of Waco, Texas for 1912 
amounted to $9,915,955. 

The following table shows the growth | 
of the company during the first 33) 
months of its existence, it having com- 
menced business April 2, 1910: 





Ins. 
Date. Assets. in Force. 

Apr. 2, 1910 ..$ 474,657.59 None 
Jan. 1, 1911 .. 823,258.38 $1,830,206 
Jan. 1, 1912 .. 1.369,388.76 5,544,706 
Jan. 1, 1913 .. 1,769,635.48 12,674,411 





Gets New York General Agency. 





J. S. Anderson has resigned as gen- 
eral agent of the Columbian National 
Life in this city, and William L. Griffin, | 
hitherto Brooklyn General Agent, suc- | 
ceeds him in charge of the offices in 
the Singer Building, the Brooklyn gen- 
eral agency being also under Mr. Grif- 
fin’s charge. 





President Hamilton of the Federal 
Life announces the promotion of E. M. 
Pavey, for several years one of the 


Agency Superintendents of the Com- 
pany, to be city manager of Chicago 
with headquarters at the home office. 





UNION CENTRAL ELECTION. 





President Jesse R. Clark and Other Offi-| 


cers Re-elected at Company’s 
Annual Meeting. 

At the annual meeting of the Stock- 
holders of the Union Central Life In- 
surance Company, held Monday, 
ary 13th, the following directors were 
elected: Jesse R. Clark, E. P. 
Clifford B. Wright, Robert Ramsey, 
Clarence Murphy, John D. Sage, Clark 
W. Davis, Allan Waters, Louis Breiling, 
E. D. Haynes, E. E. Hardcastle, R. Fred 
Rust, Jesse R. Clark, Jr., L. 


Janu- 


Mavshall, | 


A. Ault,| 


John W. Pattison and George L. Wil- 
liams, 
At the organization meeting of the 


board of directors, following the stock- 
holder’s meeting officers were elected 
as follows: 

Jesse R. Clark, president; E. P. 
shall, vice-president; John D. 
second vice-president; George L. Wil- 
liams, secretary; Louis Breiling, treas- 
urer; Clark W. Davis, medica] director; 
Allan Waters, superintendent of agents; 
E. E. Hardcastle, actuary; E, D. Haynes, 
auditor; R. F. Rust, assistant secretary; 
Jesse R. Clark, Jr., assistant treasurer; 
J. R. L. Carrington, assistant actuary; 
William Muhlberg, assistant medical 
director; Charles Hommeyer, assistant 
superintendent of agents; W. O. Pauli, 
second assistant medical director and 
Maxwell & Ramsey, general counsel. 


Mar- 
Sage, 


Southeastern Life Not Sold. 
President J. I. Westervelt of the 
Southeastern Life of Greenville, S. C., 
has issued a denial of the reported sale 
of the company to the Carolina Insur- 
ance & Casualty Co. 

















THE 


FIRST MUTUAL 





Chartered in America 


NEW ENGLAND 


MUTUAL 


LIFE 


INSURANCE CO. 


BOSTON, 


MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 


security, 
equitable 





with a safe, 
eontract 


FINANCIAL STATEMENT 


Assets Jan. 1,1912..... 
Liabilities............... 
ee 


$58,440, 118.63 
53,858,811.65 
4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 


J. G. Wlamen, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


ona H. STRAUSS, General Agent 


00 Fifth Avenue, New York 











Life Insurance and Texas 





states 


Mor 


fleld men to 





home grown (« 
é They are 
life insurance 


e thar 
the state are uninsured, 
inadequately insure 
tell them a 


JAS. A. STEPHENSON, President 


Texas has more than four oy yn people 
pulat ion and the 


about se 








» made up of 
vest selections from other 
a progressive 1... »ple and they are buying 


-venty million dollars a year 
it hundred thousand suitable subjects in 
ind several times that number 

j We wantten or a dozen more 
out the Southland L ife. Address- 


DALLAS, TEXAS 








Uf interested, take 
thet?™ ter up with 


STATE MUTUAL ure 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, 
Arkansas and Florida, where the Company is well and favorab ly known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 


Alabama, 


Head Office 
Rome, 


Georgia 
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2 i> 
[\S 


Z\ 






\*\ The Texas Life Insurance Company 
6 OF WAO, TEXAS 
Is the pioneer life insurance company of 

the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACTS 








Insurance in Force 
Over $14,000,000 





Increase in Surplus in 
Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live managers 
who can produce the business 


Write the Home Office at Once 











good 
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HINTS TO BUSINESS GETTERS 





That a man soon after 


Securing taking out a policy will 
the Big very frequently take out 
Cases. another in a _ different 

company is a fact of 


every life insurance man’s experience. 
The moral seems to be that the first 
agent underinsured the man and this is 
the conclusion of Claud Warley, super- 
intendent for The Prudential at 
Youngstown, O., who says: “A com- 
mon error committed by life under- 
writers is that of underinsuring. This 
contention is proven in many cases by 
insurance in some other company very 
soon after purchasing his first policy. 
Is it not reasonable to assume, there- 
fore, that we miss sales by suggesting 
policies of too small size? Thus a 
prospect for $10,000 of insurance would 
not be likely to take the time to con- 
sider a policy if suggested in the 
amount of $2,000. Hence it is yery im- 
portant to know something of the pros- 
pect’s ability to pay premiums and then 
be able to approach him in a business 
way that will cause him to feel that 
you know your business and are a man 
that he can rely on for advice on life 
insurance, which should form a goodly 
portion of every man’s estate. 

“Many large policies are carried for 
special reasons, and the agent who is 
not on the lookout for these special 
reasons labors under a handicap in pre- 
senting his proposition. It would be a 
profitable plan to adopt the system of 
‘hours in preparation and minutes in 
presentation.’ 

“I consider it destructive to our 
chances of securing an application to 
allow any consideration of an amount 
less than originally suggested. A bet- 
ter way to handle a case where We can 
be assured that the amount suggested 
is too large is to have two policies is- 
sued, and by so doing prevent any 
humiliation of our prospect.” 

7 ~ . 


rest content with results 
is the first sign of business 


“To 
achieved 
decay.” 

a e * 

The dream of the free 
lance life insurance man 
is to be able to make a 
raid on a town and write 
every mother’s son and 
his family, with the call for life insur- 
ance sweeping over the place with the 
fervor of a religious revival. Once ina 
great while we hear of an agent who 
does a wildfire business in a town, 
handing out policies like samples of 
patent medicine. 

Now, the experience has been that 
business of this kind is like the fervor 
that causes it—it is very fleeting, it 
won’t last. If an agent was able to 
write a wholesale business that way he 
would be building on the sands and not 
for the future. The men who are draw- 
ing the big renewal checks on business 
written when they were at the height 
ot their hustle period, are those who 
gradually built up their following by 
years of concentration in their field. 

Recently, one of the big companies, 
writing of its oldest agent, said: “He 
is able to retire because of the com- 
fortable checks he receives regularly 
from us.” That is the kind of business 
that pays the company and the agent 
that writes it. It is the only kind* of 
business because it means income for 
the future and not only for the first 
year. 

That one point is too frequently over- 
looked by life insurance men. In writ- 
ing a policy they should make a 
special point of seeing that that policy 
igs one that will stick and return him a 


renewal commission years afterward. 
- = . 


Insuring 
the Whole 
Community. 


Speaking of a form of 


Income policy that may not be 
for Old come a burden in the lat- 
Age Period. ter and non- productive 


years, and, in fact, shall 

provide an income after maturity at a 

specified age, the following talk, based 

on such a policy in the Fidelity Mutual 
Life, is interesting: 

“Mr. Blank, your own future is of 


vital importance to you. It is just as 
important to provide for yourself as it 
is to provide for your family. 

“Should death come early, insurance 
protection is the thing needed; should 
you live to old age, a pension would 
undoubtedly shed a glow of comfort 
over your declining years. 

“Which of these will be your lot, 
you can’t say; neither can we. But it 
will be one or the other—surely. 

“How to make provision for both? 
That’s the question. 

“Now, Mr. Blank, we reason it this 
way: You ought to have insurance 
during your productive years. Every 
right instinct prompts you to protect 
your dependents. But when your pro- 
ducing powers wane, you should then 
have an income for yourself. 

“So we have constructed a policy 
that adjusts itself to your changing 
needs. It provides protection when you 
need protection; it provides a pension 
when you need that. You pay for it 
during your producing years; there 
after it pensions you for life. 

“Our Quarter Century Income con- 
tract, as this pension policy is known, 
is adjusted to mature at age 60, 65, 70 
or 75, as you may select. 

“At the maturity age, premiums 
cease, and the old-age pension begins. 
The amount of this pension depends 
entirely upon your own desires. It may 
range from $75 to $6,000 a year. 

“After the pension begins, the insur- 
ance decreases each year by the 
amount of the pension. 

“If you do not live to receive the face 
amount of the policy, the balance will 
be paid to your beneficiary. But you 
cannot outlive the income; it will con- 
tinue until your death, even though you 
live to be a hundred. 

“You understand, during the premium- 
paying period you have full life insur- 
ance protection—an estate that re 
quires no executor, no attorneys. 

“You are your own executor. 

“Various modes of settlement are 
offered, with the privilege opened to 
you until your death to say how your 
insurance is to be paid: 

“Policy will be paid in a lump sum. 

“Or in monthly, quarterly, semi- 
annual or annual instalments. 

“Or as a life income to your bene- 
ficiary. 

“Or the proceeds may be left intact 
at- 3 per cent. interest, principal sum 
payable at the death of your bene 
ficiary. 

“If you make an election in this 
matter of settlement, the beneficiary 
cannot change it, but if you leave the 
matter open, these same options are 
offered your beneficiary. 

“There is still another Fidelity fea- 
ture that will interest you, our Elective 
Life contract. 

“With this feature added, you pay a 
slight additional premium and get this 
very comforting guarantee: 

“If during the premium-paying period, 
and before you go on the pension roll, 
you become totally and permanently 
disabled from accident, disease, ‘blind- 
ness, deafness, loss of both hands or 
both feet, or of one hand and one foot, 
or from any bodily or mental disease 
whatsoever, your insurance thereupon 
becomes paid up, and you may elect 
to let it stand as a cash estate payable 
at death, or as a disability pension pay- 
able to you annually for the rest of 
your life. 

“As you consider this many-sided 
policy, the one thought that stands out 
in your mind is that it is a perfect fit 
from start to finish. It fits the early 
years; it fits the later years. It does 
all that any insurance contract does, 
and over and beyond that it provides 
for you. 

“At every turn in life’s road, there is 
just the right provision. The old idea 
that ‘you have to die to win’ is com- 
pletely set at naught. There is no 
possible way to lose whether you live 
or die, for the longer you live the more 
it pays you.” 


























SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of NewYork 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are you in the business to stay? 
for you to stay WITH, and strong enough to stay with YOU, dur- 


ing your whole career; 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 

The Company whose better selling policies earn most for you in the 


way of commissions; 


The Company which furnishes the insured the largest protection for 


his money. 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. en 2d Vice-President 


34 Nassau Street - 


Choose a Company good enough | 





- New York, N. Y. 








FEDERAL LIFE 





Insurance in Force 


Capital, Surplus and Reserves ~ 3,000, 
An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies. 
Accident and Health Department just being inaugurated. 
ptional opportunities for men of ability desiring to form PEKMANENT conneetions. 


ISAAC MILLER HAMILTON, President 


Exce 
If interested address 


$20,000,000.00 
000.00 


CHICAGO 











The Emblem of Sound Insurance 


National Life Insurance Company 


Of the United States of ——— 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance ae solicited as Field Representatives for this Company. 
There are fewc 
~ contracts for the right men. 

tive issued. 

Address all communtrations to ROBERT D. LAY, Secretary 


CHICAGO’S OLDEST AND STRONGEST COMPANY 


FOUNDED 1868 


Ho Office 
National Life Bldg., Chicago 


tial and none with more desir- 
Our policy ontracts are the most 














Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 


CAPITAL $1,000,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address.M. Y. Manley, Superintendent of Agencies 


Management. 


SURPLUS $500,000 
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BANKERS LIFE COMPANY 


DES MOINES, IOWA 
ERNEST E. CLARK, President 
Exceptional record during thirty-one years for 


Low Rate of Mortality 
Gross Assets over 


Economy of Management 


ORGANIZED 1879 


Prompt Payment of Claims 
$18,200,000 


SIGMUND W. MEYERFELD, General Agent 


Phone, Cortland 1399 


149 Broadway, Singer Bidg., New York 


‘ELST ESSIMSMERSSSERMESRSSENTY Camsca ORES Oe ccae eae CASS SS SS EEE ee 
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RESERVE LOAN LIFE INSURANCE GO. 


Indianapolis, Ind. 


"Assets $2,127,667.58 


Surplus to Policyholders $236,303.93 


For Territory Address 


- Liabilities $1,891,363.65 
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DEPARTMENT 








STRONG AND ENDURING 





iS VIRGINA’S “PYRAMID.” 





Richmond’s Greatest Institution Adds 
Another Successful Year to Its 
Creditable History. 





By ‘persistent use of the pyramid to 
designate its growth in premium in- 
come, the Life Insurance Company of 
Virginia has made itself synonymous 
with this emblem of strength. During 
the past year the company, without 
any great splurge, made an increase in 
premium income of $179,585.64 over the 
amount for 1911. This pyramid, how- 
ever, differs a little from those erected 
by the Egyptians, in that each year ex- 
tends the base, giving it a more sub- 
stantial portrayal of strength. In 1887 
the premium income was $99,566; 1899, 
$937,901; 1909, $2,588,934; 1910, $2,765,- 
737; 1911, $2,943,748; 1912, $3,123,334. 

The admitted assets of the company 
grew over a million dollars during 
1912, or, to be exact, $1,091,661. Sur- 
plus to policyholders is now $1,478,- 
002.19. The company’s family grew at 
a rapid pace during 1912, the increase 
in number of policyholders being 32,104. 
Talk about Roosevelt and his “large 
family” idea, the aggressive ex-Presi- 
dent of the United States can get some 
ideas on “family expansion” by paying 
a visit to the handsomest home office 
building in the South overlooking the 
capitol building of the Old Dominion 
State. The family of the Life Insur- 
ance Company of Virginia now num- 
bers over 600,000. 

Net gain in insurance in force during 
1912 was $7,463,978, bringing the total 
up to $85,963,852. 

Death claims and payments to policy- 
holders during the year just closed ag- 
gregated $1,127,562; the total of such 
payments since organization being $12,- 
986,813.35. 

Other figures contained in annual 
statement, set out the following: 

Total admitted assets, $8,470,628.54; 
surplus and assets over liabilities, 
$1,478,002.19; operations during 1912— 
Premium income, $3,123,334.10; increase 
in premium income, $179,585.64; gross 
income, $3,536,652.48 making an _ in- 
crease in gross income of $231,777.92. 





PRUDENTIAL MUTUALIZATION. 





(Continued from page 1.) 
be trusteed for the benefit of the pol- 
icyholders and thereafter voted as the 
policyholders shall direct, so that as 
soon as a majority of the stock is ac- 
quired the control of the company will 
pass to the policyholders. 

“This is the outline of the plan, but, 
of course, it may be modified by the 
committee, the insuranc? department 
or the Legislature.” 

No Opposition Manifest. 

There is ne opposition in the direc- 
torate to the mutualization plan, and if 
there is any cpposition among the 
stockholders it has not come to the at- 
tention of the board. 





The Other Fellow’s Territory. 





How many superintendents, agency 
organizers, assistants and agents are 
there who are obessed with the idea 
that if they only had the other fellow’s 
field of operations—his staff, his terri- 
tory and his people—to deal with what 
a difference it would make to them! 
How they would mount the ladder of 
fame! How they would soar to lofty 
levels of “Sound Progress”! How they 
would quickly transform his oppor- 
tunities into golden results, take his 
place among the forefronters in the 


grand march of progressives and draw 
upon themselves .the approving and 
admiring gaze of the Great Eye of The 
Prudential! 

What a mistake, what nonsense, what 
foolishness it all is, this absurd longing 
to be in somebody else’s place! 


Stop 


it. if it applies to you! Don’t be a 
horse! Be a man, a full man, a con- 
fident, self-relying and common-sense 
Prudential man. The grass is just as 
sweet on your side of the fence as it is 
on the other fellow’s side—maybe more 
so. How much energy has been lost 
by this fruitless longing for other fields, 
other opportunities out of reach! What 
is the use of sighing or of dreaming 
of what you would do if you were in 
somebody else’s place? What is the 
use of trying to reach into your neigh- 
bor’s pasture when you do not know 
what bitterness may lie at the root of 
it, hidden from your sight, when you 
have never tried to develop or to call 
out the sweetness and juiciness which 
reside in your own? Do not try to 
be somebody else. Do not dream far- 
away opportunities; do the best you can 
where you are.—The Prudential Record. 





SERVICE AND PROTECTION. 


(Continued from page 3.) 
general service to policyholders and 
argued that such service was as im- 
portant as the payment of large profits. 
Service and protection was more im- 
portant than invesiment insurance, 
policy frills or even big dividends. 

He illustrated this by showing how 
increased benefits, such as surrender 
values or extended insurance, might be 
made available to older policyholders, 
when these are being offered to new 
policyholders, even although the older 
policies do not bind the company to do 
so. 

Pay as Little as Possible. 
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METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 


The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1911 was: 

526 per day in Number of Claims Paid. 

6,482 per day in Number of Policies 
Issued and Revived. 

$1,524,268 per day in New Insurance 
Issued and Revived. 

$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$128,468.73 
Assets. 





per day in Increase of 
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JOHN R. HEGEMAN President 








W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


J. G. WALKER, President 
T. WM. PEMBERTON, Ist Vice-President 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
Home Office - - RICHMOND, VIRGINIA 





“Is it,” said Mr. Papps, “in accord- 
ance with fundamental principles to} 
pay the beneficiaries as little as possi- 
ble and the (living) policyholders as 
much as possible by way of dividends?” 

Dealing with all important subjects 
of the agent, the writer of the paper 
urged that the really successful agent 
is the man who year in and year out 
sells protection and service and not in- 
vestment policics with frills. The 
highest importance was attached to 
the ideals set up by a life insurance 
management in the conduct of its busi- 
ness. 

Where the conditions in the policies 
of two companies are pretty much on 
a par and the benefits equitably dis- 
tributed, then it was held by Mr. Papps 
that the question of low net cost be- 
comes of first importance. In other 
words, under such conditions that com- 
pany is to be preferred which is able 
to make the iargest reduction in the 
premium by declaration of the larger 
profit. 

Raises Fundamental Questions. 

The subject of Mr. Papps’ paper 
raises so many fundamental questions 
that we can at present only touch upon 
them. At a later date it is intended 
to return to the fuller discussion of 
some of the problems thus raised. 
Suffice it to say that the insurance in- 
stitute is to be congratulated upon hav- 


ing so many fundamental questions 
treated in the lucid paper of Mr. 
Papps. 


It must have been with satisfaction 
that the members listened to one who 
received his education as well as his 
earlier insurance training in this coun- 
try. The moral tone of the paper was 
worthy alike of the speaker and of his 
early training. 

Want of space prevents us from giv-| 
ing even a syncpsis of the very full 
address of Dr. John Ferguson at the 
same meeting upon the relationship of 
disease and accident. With clearness 
of thought, freedom of utterance, and 
wide range of subject, Dr. Ferguson 
spoke on the above subject at consid- 
erable length. His paper is to be 
printed in the institute’s proceedings 
so that it will there be on record for 
future reference. Needless to say the 
address was full, clear and informing, 
even though somewhat technical, as 
was inevitab'o. 








OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 
The PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 


I a nese ibd ....Decem ber 31, 1911.... $7,378,967.24 
Liabilities.......................... December 31, 1911.... 5,975.285.33 
Capital and Surplus... ...December 31, 1911.. _1,403,681.91 
Insurance in Force................ December 31, 1911 78,499,874.00 
Total Payments to Policyholders since Organization.. 11,859,251.74 














No long sermon 


is needed 
to prove the salability of our Policies. 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 
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The Western and Southern Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY SIX-YEAR PERIODS 





ASSETS INCOME 
ec. 31, 1893 $ 139,826 1888—1893................ $ 626.116 
Doe. 31,1899... 401,717 1894—1899 2,051,558 
Dec. 31, 1905 1,824,26 1900—1905 6235,918 
Dec. 31, 1911........ ‘ 6122/3865 1906-1911 12°703.247 
INSURANCE IN FORCE POLICIES ISSUED 
ec. ¢ R93 : $ 3,691,843 1888—1893 158,997 
Dee. 31: 1809 10,881,961 1894—1899 422'519 
Dec. 31, 1905 31.739:266 1900—1905 608,022 
* 31,1911 56,060,715 1906-1911 740,046 


in the principal cities of Ohio, Kentucky, Indiana, 
»st Va. and Western Pennsylvania 




















that the handsome new home of the 
company is the largest and finest build- 
ing in the South exclusively ocoupied 
by a life insurance company.” So says 
the “Richmond Virginian.” The build- 
ing has a frontage of 150 feet on Capitol 
street. It is a massive stone, steel 
frame, fire-proof edifice, thoroughly mod- 
ern and up-to-date, designed especially 
to meet the requirements of the oldest, 
largest and strongest Southern Life In- 
surance Company. Overlooking the 
beautiful Capitol Square Park, from its 
upper windows the country around for 
twenty miles may be seen. 


Handsomest Building in Richmond. 





“The handsome new home of the Life 
Insurance Company of Virginia is fre- 
quently referred to as the prettiest build- 
ing in Richmond. With its marble floors 
and walls and exquisite lines of Corin- 
thian architecture, after which it 
modeled, from both interior and exterior 
standpoinis, the assertion that it is the 
handsomest office building in the South 
can hardly be disputed. Certain it is 


is 
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New York, 
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GET TOGETHER—HOW? 





The January 2d issue of Best’s Life 
News, contained an article 
discussing “The Drift of The Younger 
Life Companies.” In pointing out that 
some twelve institutions had retired by 
the “merger” process during the past 


Insurance 


fifteen months, the following comment 
is made: 

We believe, and have frequently 
stated—publiely and privately—that it 
would be an excellent thing for the 
stockholders and policyhelders of a 
great many of the recently formed life 
insurance companies if the latter 
could be merged on a proper basis; but 
by “proper basis” we mean a plan which 
would take into account the actual 
value of the assets, the actual amount 
of all present and contingent liabili- 
ties, the value of the business in force, 


and no “rake-cff’”’ commission or other 
special profit te any officer or inter- 
mediary. 

Now if Friend Best will only tell us 
how “stockho!ders and policyholders” 


without an 
intermediary, will 
solve a problem which to say the least 


zoing to get together 


are 


or go-between, he 


is most perplexing. 
The policyholder has been led to be- 


lieve that he possesses the best policy 
in existence If a participating con- 
tract, the period of participation may 


be five, but is likely to be twenty years; 
he has no opportunity of ascer- 
taining from results just 
what his status may be. At any rate, 
he will not be found among those ad- 
vocating reinsurance or merger. 

The stockholder. 
He.may received divi- 
disappointment has 
statistics showing 
paying returns 
period of from 


hence 
practical 


same is true of a 


not have any 
but 


discounted 


dends, this 
by 
of 


for a 


been 

impossibility 
stockholders 
five to ten years. 

True the selling 
the stock, sets forth in bold type sup- 
plemented by strenuous, personal argu- 
ments, the “probability” of paying 
enormous dividends the first year. This 
is done by referring to records which 
be duplicated, for reasons 
conditions will 
3ut, there are remarkably 


the 
to 


stocksalesman, in 


can never 
that similar 


presented. 


never be 


few instances where the organizer, or 
promoter of an insurance company re- 

with ¢t3 
promises 


to face 
selling 


institution 
made when 


ie 


mains 
the 


the stock. As a star promoter once 
said: ‘My class of artists have no use 
for an institution after the first meet- 
ing of its permanent board of direct- 
ors.” The management, which is 
looked upon to make good, must, as a 
matter of self-protection, seek to un- 
do much in the line of education which 
was the work of the stock salesman. 
The first feature is the utter impossi- 
bility of paying dividends to stock- 
holders the initial year, or in fact for 
several years. 

Who, then, is going to do the work 
of bringing companies together so as 
to form a basis for successful opera- 
tion? The officers? As a rule they 
are first, too mindful of their salaries; 
and second, too sanguine of their own 
ability eventually to work out the prop- 
osition. 

The intermediary in such a transac- 
tion—one of unquestioned benefit to 
policyholder and stockholder—who is 
reasonably paid for the service surely 
is in no worse standing than the agent 
who receives a commission for induc- 
ing an individual to insure, and in our 
opinion no compensation earned is less 
“tainted” than that of the life insur- 
ance agent. 





MAY IMPOSE MUNICIPAL TAX. 





Mayor of Denver Proposes 2 Per Cent. 
Levy on Premiums of all . 
Companies. 





The Mayor cof Denver, Colorado, 
Henry F. Arnold, has a scheme of in- 
creasing the city’s exchequer by tax- 
ing all insurance companies doing busi- 
ness in Denver. His first proposed 
plan was to make a flat tax of $200 
each on all fire insurance companies, 
but upon mature thought that 
seemed entirely too petty and he 
iaunches forth with a bill which pro- 
poses to place a 2 per cent. tax on 
gross premiums of all insurance com- 
panies, including life, health and acci- 
dent as well as fire companies. This 
would bring the city something like 
$60,000 which is fully double the 
amount that would be realized by tax- 
ing the 150 fire companies $200 each. 

The insurance laws of Colorado read 
as follows on the subject of taxation: 

“All insurance companies engaged in 
the transaction of the business of in- 
surance in this State, shall annually, 
on or before the first day of March, 
in each year, pay to the Commissioner 
of Insurance two per cent. (2%) on the 
gross amount of premiums received 
within the State during the year end- 
ing the previous 31st day of December. 
Insurance companies shall not be *sub- 
ject to any further taxation except on 
real estate, and the fees provided by 
this Act.” 

Mayor Arnold was at one time in the 
insurance business and a great deal of 
surprise is evidenced at his actions. It 
is not believed that the city ordinance 
will be lawful even if passed by the 
City Council. 


more 





New Jersey Insurance Committees. 
Members of the insurance committee 

of the present session of the New 

Jersey Legislature, have been appoint- 





ed as follows: Senate: Messrs. Low, 
Slocum and Leavitt. Assembly: 
Messrs. Rowe, McDermott; Beekman, 


Buckley and Peacock. 





The companies are prodding the 
specials who have slow paying agents; 
the specials are hounding the slow pay- 
ing agents and the aforesaid agents 
are after the slow paying policyholders. 
Its a merry chase, 





INJUSTICE OF DEPOSIT LAWS 


HEARING BEFORE COMMISSIONER 








Many Company Officers Appear and 
Tell of Great Sums Tied up in 
Different States. 





The special deposit laws of the dif- 
ferent States were considered at a 
hearing held in Hartford last week by 
a committee of the National Conven- 
tion of Insurance Commissioners, when 
a number of prominent insurance men 
appeared and placed before the com- 
missioners evidence showing the in- 
justice of these requirements. The 
committee was composed of Commis- 
sioner Burton Mansfield of Connecti- 
cut, Deputy Superintendent Henry P. 
Appleton of New York, Commissioner 
Frank H. Hardeson of Massachusetts, 
Commissioner C. A. Palmer of Mich- 
igan and Commissioner Joseph Button 
of Virginia. 

Among those who appeared for the 
companies were: President Morgan G. 
Bulkeley, of the Aetna Life; Attorneys 
William Brosmith and Andrew F. 
Gates, of the Travelers; Charles E. 
Gross, representing the Aetna Fire; 
Alfred Hurrell, attorney for the Asso- 
ciation of Life Insurance Presidents; O. 
B. Ryon, of New York, genera! counsel 
for the Board of Fire Underwriters; 
F. Robertson Jones, of the Fidelity & 
Casualty Company, and C. W. Fletcher, 


of the Massachusetts Bonding Com- 
pany of Boston. 
Commissioner Mansfield explained 


the object of the hearing. saying that 
there is the question of what a special 


deposit is and if there should be 
special deposits how they should be 
treated. 


Mr. Gross said that the object of the 
law in requiring a. reserve to be car- 
ried at the home tocation of a com- 
pany is for »vrotection. If protection 
is to be diminished by deposits in the 
various States the question ‘s a seri- 
ous one. 

C. W. Fletcher, of the Massachusetts 
Bonding Company, said that no com- 
pany wants special deposits and as the 
insurance commissioners’ conventions 
have set their seal of disapproval of 
the special deposit laws in all the 
States the smali companies would be 


confined in cheir business to their 
home States. 
Senator Bulkeley said he did not 


think there was anyone, as a general 
proposition, in favor of special deposits. 

Henry C. Wiicox, cof the American 
Surety, said his company had $900,000 
deposited in the different States and 
$450,000 in Mexico, Canada and Porto 
Rico. The companies could not stay 
out of the States. The great bulk of 
the business was done in the Hastern 
States or had its inception in those 
States. He thought the laws for special 
deposits were al! passed to make a 
market for State bonds. 

Mr. Hurrell said that the insurance 
commissioners see that the companies 
are solvent and are in a condition to 
sell honest insurance to the public. He 
saw no reason for blacklisting the ex- 
cess of assets over liabilities. 





Legislative Insurance Committees. 





of the New York 
insurance com- 


The membership 
Senate and Assembly 
mittees is as follows: 

Senate committee: Ramsperger, of 
Erie; Blauve!t, Rockland; Foley and 
Boylan, New York; Duhamel and Velte, 
Brooklyn; Fitzgerald and Herrick, New 
York; Ormrod, Monroe; Godfrey, Cat- 
taraugus; Sallant, New York. 

Assembly committee: Walker, of 
New York; Rosean, Erie; Kane, Ward 
and J. D. Keily, New York; Esquirol 
and Burr, Kings; Bovie, Westchester; 
Todor, New York; Benninger, Queens; 
Horton, Erie; Pappert, Monroe; Mac- 
hold, Jefferson. 





The Insurance Institute of Hartford 
will hold its annual banquet in Febru- 
ary. 





OF PERSONAL INTEREST 








President Darwin P. Kingsley of the 
New York Life, sent out early this 
week with his personal card, a large 


number of copies of the complete an- 
nual statement of the Company as 
given to New York Insurance Depart- 
ment. This is unprecedented for any 
insurance company, but it shows in a 
remarkable way how. completely open 
the affairs of the Company are to public 
inspection. It was also a very pleas- 
ing thing to do and a very remarkable 
undertaking as anyone would recognize 
who has had anything to do with the 
affairs of insurance companies at an- 
nual statement time. The report is a 
volume nineteen inches long and a foot 
wide. It consists of one hundred and 
seventy-five pages that size, reproducing 
practically everything concerning the 
Company’s affairs that any one could 
possibly have any reason to refer to. 
The issuance of this big volume so 
soon after the close of business, demon- 
strates the perfection of system that 
must exist in the New York Life offices. 





Everybody who attended the “surety 
dinner” given by the Surety Association 
of America last week agrees that it 
wes certainly well worth the experi- 
ment of getting some of the personages 
present to face each other. There was 
something doing every minute, more 
kinds of fun than a vaudeville and some 
of it unintentional. President Joyce 
of the National Surety got the prize 
laugh of the evening when he got up 
and said: “As president of the lead- 
ing surety company of America,” etc. 
Henry D. Lyman, former president of 
the American Surety, and now chair- 
man of the board of directors, intro- 
duced himself as “of the next leading 
surety company of America’ much to 
the hilarity of the diners. Each guest 
wore across his white shirt front a 
wide red ribbon with the name of the 
Surety Association in silver lettering. 
It presented a striking picture, and 
proved a very attractive feature. 





Cecil F. Shallcross, manager of the 
Royal, in a strong letter on the “arson 
exhibit,” addressed to Henry R. Towne, 
president of the Merchants Association 
of New York, points out the weak- 
ness in the contentions of Fire Com- 
missioner Johnson. This letter was re- 
produced in the daily papers as an ad- 
vertisement, so that the responsible 
business men of the city and all the 
public might read the facts, stripped of 
their misrepresentation and picturesque, 
sensational setting. This “arson ex- 
hibit” shows how the public is fed on 
distorted information with little oppor- 
tunity to get the facts. Manager Shall- 
cross’ letter gave thinking people a 
chance to learn the truth. 





Charles L. Vieman, for twenty-five 
years connected with the John Hancock 
Mutual Life of Boston and now State 
agent for Michigan, will retire from 
business at the close of this month. 
Mr. Vieman will give some time to 
looking after his interest in the busi- 
ness which he retains, but expects to 
devote the greater part of the next two 
years to travel and recreation. He 
started as agent with J. C. Campbell 
in the Ohio and West Virginia agency. 
Mr. Vieman was appointed general agent 
of the Company for Michigan, in 1891. 





Alfred C. Green, who at one time 
represented the Casualty Co. of America 
in its liability department and for two 
years had been head of the American 
Agency Co., died this week. Mr. Green 
was but thirty-five years of age. He 
was a brilliant man, of most fascinat- 
ing personality and will be mourned 
by a very large circle of warm friends. 
Mrs. Green and a child, four years old 
survive him. 
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FIRE INSURANCE DEPARTMENT 





FAVOR MULTIPLE AGENCIES ? 


PRESENT RULE MAY BE ABROGATE 








Growth of Underwriters Agencies Like- 
ly to Force Changes in Hudson 
County Local Circles. 





Speculation as to the nature of the 
report to be filed by the special commit- 
tee of the New York Fire Insurance Ex- 
change recently appointed to consider 
the situation in Hudson county, N. J., 
insists that the abrogation of the present 
rule limiting the number of agencies in 
the territory, will be urged, while that 
dealing with forms and commissions 
will be endorsed. 

Through the rapid growth of under- 
writers agencies, each of which prompt- 
ly named local representatives in Hud- 
son county, the rule restricting agency 
appointments became a farce, and was 
so regarded. In common fairness the 
limited number of companies without 
underwriters agencies, demanded that 
they be placed upon a basis of equality 
with their competitors so equipped, and 
be privileged, if they willed, to ap- 
point additional local representatives. 

The reasonableness of this suggestion 
appealed to the committee of the New 
York Fire Insurance Exchange first 
chosen to deal with the problem, and 
its recommendation was that all super- 
visory rules for Hudson county be re- 
scinded. Such drastic action, it was 
pointed out by a number of leading 
company executives would lead to the 
payment of extravagant brokerages 
and eventuate in more or less general 
demoralization, a condition to be avoid- 
ed at all times, but doubly so just now 
when New Jersey’s loss ratio is higher 
than it has been for many years. 

Appreciating the force of the warning 
the committee is reconsidering its for- 
mer decision, and it is anticipated will 
now recommend the course noted in 
our opening paragraph. 





UNABLE TO AGREE. 





Certain Companies Hold Time For Or- 
ganizing at Washington Not 
Opportune. 





While majority sentiment among 
managing underwriters favors the adop- 
tion of reformative methods at Wash- 
ington, D, C., several prominent com- 
pany executives oppose the idea, hold- 
ing the time not opportune for the in- 
auguration of a new program. 

The reason advanced by the advo- 
cates of action at this time is that the 
long term business, written when the 
demoralization period was ushered in 
is coming around for renewal, and pro- 
per rates should be had thereupon. 
Aside from the direct effect of insuffi- 
cient tariff in the capital city is the 
depressing effect that the existence of 


such condition has upon the adjacent 
territory. 

The experience in the District of Col- 
umbia again illustrates the difficulty of 
restoring sane conditions once a period 
of demoralization be inaugurated. 





SOLE MANAGER NOw. 





Conrad Witkowsky in Charge of Ham- 
burg-Bremen’s Western 
Department. 





Chicago, January 15.—(Special).— 
Foreign Manager Buchenberger, of the 
Hamburg-Bremen, announced to-day 
that the Chicago general agency of 
Witkowsky and Affeld has been sepa- 
rated, Conrad Witkowsky continuing as 
manager of the Western Department 
and Charles E. Affeld in charge of the 
local business in Chicago and Cook 
county. No announcement concerning 
the Company's United States manaige- 
ment was made. 





DID NOT CUT RATE. 





Cincinnati Risk Written by Local Agent 
Firm Before Tariff Was 
Promulgated. 





Earls & Johanesing, whose trouble 


with the Cincinnati local board is at-]. 


tracting some little interest, did not it 
appears cut the rate upon the Shoma & 
Brenneman building, as was at first be- 
lieved. Instead they wrote the risk at 
40 cents for five years before its in- 
spection. Later the inspection bureau 
fixed a rate of 60 cents for the term. 





State Meeting at Baltimore. 

The Maryland Association of Local 
Fire Insurance Agents has arranged to 
hold its annual meeting in Baltimore 
February 12 in order to insure the at- 
tendance of President Southgate on the 
occasion of his trip to the North. The 
Maryland meeting will be held in the 
assembly rooms of the Baltimore Un- 
derwriters Association in the Maryland 
Life Building. 

Every effort will be made by the 
officials of the Maryland Association to 
have a large attendance, both from 
Baltimore and throughout the State, 








that the local men may become better | 


acquainted with the purposes of the 


agency Movement ang join heartily in | 


its support. 





Converting Assets Into Cash. 





Property held by the receiver of the 
Walla Walla Fire, 


of Walla Walla, 


| 
| 
} 
| 
| 
| 
| 


Wash., was sold at auction some days| 


ago, and $121,650 realized therefrom. 


ei RENT ey ia 

Baltimore plans to carry its own fire | 
insurance, once the sinking fund, now} 
being created, shall be deemed sufficient | 


to justify the venture. 
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A wise agent makes his strongest company 
his leader. That company is certain 
to be the Continental. 
















Home Office Western Office 
80 Maiden Lane, New York 332 South La Salle St., Chicago 


HENRY EVANS, President 



























Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 






















Ten thousand loyal agents prove the practical 





value of representing the Fidelity-Phenix 













Western Office 
137 South La Salle St., Chicago 


Home Office 
80 Maiden Lane, New York 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets 
Policyholders’ Surplus 


Home Office 
80 Maiden Lane, New York 
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‘eerrees $39,910,002 
laceunenes $22,727,588 


Western Office 
332 South La Salle St., Chicago 










































underwriters. 


Efficient Help Given Local Agents 


A strong feature in connection with the General Fire of P aris, France, 
is the aid extended by the Company to its representatives in the field. The help 
is practical, effective and cheerfully given by a staff of trained and successful 
If you have an opening in your 


agency for a high-grade Company, promptly advise 







FRED S. JAMES & COMPANY 


United States Managers 
123 WILLIAM ST., NEW YORK CITY 
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BOSTON’S FIRE COMMISSION 


PREVENTION 
Wants Changes in Laws and Depart-| 
ment Under Civil Service—Minor- 

ity Report Submitted. | 
; 
Boston’s Fire Hazard Commission 
has reported in favor of the formation 
of a fire prevention bureau which shall} 
have supervision over ali matters vad, 
garding the fire hazard of the i 
One member of the commission filed a 
minority report opposing the bureau 
idea and holding that that work should 
be done by the State police. | 
Legislation prohibiting the use of 
wooden shingles or other combustible 
roofs, a law regulating the height and 
increasing the distance between cer- 
tain kinds of buildings and a law pro- 
viding that all buildings except dwel- 
ling houses in which gas is used be 
equipped with a shutoff for the gas 
which can be operated from the out- 
side of the building, are among the rec- 
ecmmendations of the commission. It 
is also recommended that the fire de-|} 
partment be placed under civil service 
laws. 





The commission reaches these con- 
clusions in regard to building laws, 
viz.: 

“1. That the only buildings that can 
be recommended from a fire hazard 
standpoint ‘are the so-called fireproof 
buildings is a concession to economic 
type of ‘mill’ construction well equip- 
ped with sprinklers. Any other kind 


of buildings is a concession to econom- 


THE HOME INSURANCE COMPANY 


No. 


56 CEDAR STREET 


: NEW YORK 


ONE HUNDRED-AND-NINETEENTH SEMI-ANNUAL STATEMENT _ 


JANUARY, 


SUMMARY OF 


Cash in Banks and Trust Companies......... 


United States Bonds 
State and City Bonds 
Rail Road Bonds 
Miscellaneous Bonds 


Rail 


Miscellaneous Stocks 
Bank and Trust Co. Stocks 
Bonds and Mortgages, being 1st lien on Real Estate 
Premiums uncollected, in course of transmission and in 

hands of Agents 
Accrued 


Cash Capital eb 
‘Reserve Premium Fund 
Reserve for Losses 
Reserve for Re-Insurance, and other claims 
Reserve for Taxes 
Reserve for Miscellaneous Accounts due and unpaid 
Reserve as a Conflagration Surplus 


I ie las hina vai Give nnenintl 


interest 


1913 


ASSETS 


Par Value 
$1,759,494.71 
164,000.00 
6,270,246.00 
8,388,700.00 
1,522,400.00 
10,702,230.00 
1,558,000.00 
465,750.00 
21,300.00 


$ 150,000.00 
6,299,333.33 
9,005,000.00 
1,66 1,000.00 
9,033,000.00 
1,200,000.00 

159,300.00 


2,327,747.89 
226,566.00 
$33,406,434.60 


$+3,000,000.00 
12,341,420.00 
1,263,997.33 
349,261.99 


+1,800,000.00 


Surplus over contingencies and all liabilities including capital +14,351,755.28 


Surplus as regards policy-holders, 


Levi P. Morton 
Elbridge G. Snow 
George H. Hartford 
Henry F. Noyes 
Lucien C. Warner 


FREDERIC C. BUSWELL, Vice-President 


AREUNAH M. BURTIS, Secretary 
HOWARD P. MOORE, Asst. Secretary 


New York, January /4th, 


DIRECTORS 
John Claflin 
John H. Flagler 
William D. Baldwin 
Lewis L. Clarke 
Clarence H. Kelsey 


$33,406,434.60 


$1 19,151,755.28 


William Ives Washburn 
Elbert H. Gary 
Thomas B. Kent 
Cornelius N. Bliss, Jr. 


ELBRIDGE G. SNOW, President 


CLARENCE A. LUDLUM, Vice-President 


CHARLES L. TYNER, Vice-Pres. and Secfetary 


HENRY J. FERRIS, Asst. Secretary 
VINCENT P. WYATT, Asst. Secretary 
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Market Value 








ic conditions To just what extent 
such concessicns shall be made is a 
difficult question, requiring much con- 
sideration. 

“2. At some time in the future; 
nuclei of fireproof buildings with win- 
dow openings, properly protected by 
shutters or wired glass, should be 
formed in the heart of each of the 
congested centers From these nuclei 
radial lines of similar fireproof build- 


be extended along certain 
highways so as to 
make barriers against conflagration. 
a 3uildings used for certain pur- 
poses, such churches, theatres, 
halls, garages aid the more dangerous 
manufacturing establishments, certain 
schools and botels should be required 
to be built of so-called fireproof con-j| 
struction suildings used for certain 
other purposes, which should be enu- 
merated, ought to be required to be of 


ings should 
of the principal 


as 





| 





slow-burning or ‘mill’ construction. 

If arbitrary building limits are| 
established or extended it would be | 
well to bound them by boulevards, |} 
parks or other natural fire stops, in- 
stead of arbitrarily bounding them by 
particular ctreets. 

“5. Certain boulevards and large 
thoroughfares should be used as fire 


stops and a 
required upon 
thickly sett 


good class of construction | 
them, even in the less 


led portions of the district. 


‘6. Narrow and crooked streets, 
alleys and passegeways and large in- 
accessible blocks of buildings should 
be avoided in fuiure planning of cities 


and towns, and these conditions where 


they exist siould be gradually rem- 
edied 
“7. Considerable imprevement can 


be made in the laws relating to fire 
exits. Great censideration should be 
given to the bi-sectional plan and to 
fire escapes enclosed in fireproof tow- 


ers, as these seem to be the most satis- 
factory type of fire escape 

“8 Attention should be given to the} 
segregation of dangerous businesses. 

“9 Attention should be given to the 
danger and adequate means taken to 
prevent the practise of over-insurance, 
especially of small stocks of furniture 
goods.” 


| 





and 


Given Pittsburgh Agency. 


The Nord-Deutache, of Germany, has 
appointed Thomson & Sproul] its agents 





for Pittsburgh and vicinity. 


HOW EASY IT IS TO OPERATE! 


PYRENE MANUFACTURING CO., 





Length 14 in. 


Weight 5 Ibs. filled 


WRITE FOR INFORMATION 


PYRENE 


FIRE EXTINGUISHERS 


TURN HANDLE TO LEFT 

WORK LIKE A PUMP 

DIRECT STREAM AT EDGE OF 
FLAMES 





The PYRENE FIRE 
EXTINGUISHER, filled 
with the compound 
PYRENE, is the mo-t 
effective extinguisher of 
inciplent fires known to 
science. 


The double-acting, power- 
ful pump throws a stream of 
PYRENE a distance of 
thirty feet. It is easy to 
operate. Un account of its 
small size and weight, the 
PYRENE FIRE EXTIN- 
GUISHER van be carried to 
any part of a building and 
put to instant use. 


PYRENE, the extinguish- 
ing compound, smothers 
flames instantly and is 
efficient on fires in the most 
inflammable materials. 





Included in the lists of 
Approved Fire Appli- 
ances issued by the 
National Board of Fire 
Underwriters. 
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WILL NOT BAGK JOHNSON UP 


INSURANCE DEP’T SO TELLS HIM. 


Deputy Superintendent Hoey Writes 
Fire Commissioner in Regard to 
Inspeciion Scheme. 


The New York Insurance Department 
will not back up Fire Commissioner 
Johnson in his campaign to compel the 
fire insurance companies make an in- 
spection of every risk, including house- 
hold furniture, before issuing insurance 
on the property. In his letter reply- 
ing to one from Fire Commissioner 
Johnson asking to what extent he 
might expect the State Insurance De- 
partment to co-operate with him to 
stamp out incendiarism, Deputy Hoey 
expressed his appreciation of Mr. John- 
son’s efforts in the matter and then 
continued: 

“I believe you will not construe co- 
operation as meaning that we will back 
you up in any proposition which you 
advance if we believe the results may 
be ketter attained in some other way. 
I do not, therefore, hesitate to state 
that, in my opinion, investigation be- 
fore the issuance of policies by insur- 


ance companies will not bring about 
the beneficial results which you are 
seeking to attain. Such inspections 


would be of little or no value as a 
preventative, but would impose an un- 
necessary hardship on the assuring 
public who have no connection with the 
criminal intended to be reached. 

“The remedy is too drastic and 
would be ineffective because the in- 
cendiary, if a system of inspection such 
as you propose was adopted, would 
simply change his mode of operation 
and fill his store or flat with goods, 
apply for insurance, and after the in- 
spection was made and the policy issued 
would proceed to cart away anything 
of value before applying the torch. 
Superintendent Emmet, in a_ recent 
interview, suggested changes in the law 
which he thinks would remedy the evils 
of which you complain. My own views 
accord with the 


are thoroughly in 
superintendent. The suggestions which 
Mr. Emmet made are substantially as 


follows: 

“1. Licensing public ,adjusters. 

“2. Increase penalty for arson. 

“3. Amend the fire prevention and 
State fire marshal laws so as to make 
it possible to bring to court and fine 
those who wilfully and knowingly per- 
met dangerous fire hazards to exist. 

“4. Enact a law which will make it 
compulsory fer the department of edu- 
cation to prepare or have prepared text 
books on the subject of fire prevention, 
and instruction be given daily in the 
primary and grammar schools. 

“5. Fire insurance policies should 
only be issued on signed applications 
containing questions calling for definite, 
detailed and exact information as to 
conditions of the assured, personal his- 
tory, value of property, whether or not 
any previous losses, ete., whether or 
not property is mortgaged, etc 

Concluding Mr. Hoey said: “We 
would be very glad to have you con- 
sider the above recommendations, as 
we are about to prepare bills to be 
presented to the Legislature along the 
lines suggested.” 


of 





PLANS HOME OFFICE BUILDING. 


New Jersey Fire to Erect Attractive 
Structure Primarily For Its 
Own Use. 


An attractive building that will serve 
primarily as a company headquarters, 
and secondly is intended to prove a 
profitable investment, will be erected by 
the New Jersey Fire, at 38-40 Clinton 
street, Newark. 

Work will begin at once and it is ex- 
pected the new structure will be finish- 
ed and ready for occupancy by October 
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AMONG THE SPECIALS 














MARYLAND SPECIAL AGENT. 





R. M. August to Travel State for North 
British and Mercantile and Its 
Associate Companies. 





R, M. August, of Baltimore, has been 
appointed special agent in Maryland for 
the North British & Mercantile of Lon- 
édon, the North British & Mercantile of 
New York and the Commonwealth of 
New York. Mr. August knows his pre- 
sent territory thoroughly having travel- 
ed it eight years for General Agent 
Hancock, of the Home. 





Sprague & Diggs, of Cincinnati, have 
dissolved. W. S. Diggs succeeds to the 
business, Mr. Sprague retiring. 

Walter T. Hill, Nebraska special agent 
for the Springfield Fire has resigned to 
engage in independent adjusting. 

The Caledonian has withdrawn from 
Arkansas and reinsured its risks in that 
State with the Home of New York. 

George M. Graham, Indiana special 
agent for the Hanover has been appoint- 
ed State agent for North Dakota suc- 
ceeding C. S. Whittlesy, resigned. 

Charles E. Curtis, former assistant 
secretary of the Calumet of Chicago, 
has been appointed State agent for 
Ohio. 

Herrison Law, the former auditor of 
the First National and the Commercial 
Fire, retired from both connections on 
November 30th. 

Paul Sommers of Denver, special 
agent for the Scottish Union in the 
mountain field has been transferred to 
Columbus as special agent for Ohio. 

Thomas L. Spengler of Jackson, Miss., 
has been assigned to assist Special 
Agent A. J. Haltiwanger covering 
Mississippi for the Home of New York. 

Frank M. Bishop, Missouri special 
agent for the New York Underwriters 
has resigned to travel Llinois, Wiscon- 
sin and Minnesota for the Caledonian. 

Alexander Cardale, special agent in 

the Northwest for the Home, for many 
years, and later with the Consolidated 
VY. & M., is now in the field for the 
{win City Fire of Minneapolis. 
* Herbert W. Robertson, of Henderson, 
Ky., has been appointed special agent 
for the Henry Clay of Lexington. Mr. 
Robertson comes from the office of 
Lambert & Weaver, Henderson. 

The Maury & Donnelly, Williams & 
Thompson Co. of Baltimore have taken 
over the business of A. Page Boyce 
& Co. for the benefit of the estate of 
A. Page Boyce who died recently. 

E. A. Morrell, formerly daily report 
examiner for Pennsylvania at the head 
office of the Continental, has been ap- 
pointed special agent for the middle 
Pennsylvania field, with headquarters 
at Harrisburg. 





Demand Brokers License. 

A writ of mandamus compelling In 
surance Commissioner Shehan of Mary- 
land to issue an insurance brokers 
license was secured by I. Tannebaum, 
Son and Company, a New York city cor- 
poration. 





A Fortunate Connection. 

A very desirable accession to the 
list of companies represented by Logue 
Brothers & Company of Pittsburgh, is 
the Fireman’s Fund of San Francisco, 
for which the firm has been given the 
agency for Allegheny county. Logue 
Brothers and Company are hard and 
successful seekers for business, but, 
more than that, they are money makers 
for their companies as well as for 
themselves. 





If the recommendations of a speci] 
Harrisburg, Pa., 
council be endorsed, the present “fire 
limits” of the city will be extended, 
and a number of important changes In 
the building code adopted. 





UNDERWRITERS “SAFETY” CANS. 





Friend “Josh” Questions Their Construc 
tion—He’s “Sum Sport” Away 
From Perkins Corners. 

Hotel Manhattan, N. Y. city, Jan. 8, "13. 

Bditur Eastern Underwriter: 

I kum doan tew New York yestardey | 
tew see my kompanies, yew kno it be-| 
hovs us big agunts tew kum to the home| 
offis once in a while and see that our | 
reports iz propurly taken kare of.| 

I had a fire tother day, be gosh, in) 
a printin offis, the kus had a under-| 
writurs kan tew keep waist in and it} 
wuz air tite, when he went tew klean | 
up the machiniry he tuk sum waist out! 
uv the kan and the dum stuf burst intew| 
flams, spontanyous kombustion the corn} 
fed spechul kalled it, well the kompany | 
had a hole lot uv a | tew pay. 

Noaw, Mr. Editur, I aint a Kristian; 
Sientest or a Heathen ‘nen but why | 
shuld the underwriturs preskribe a air 
tite kan and kep the gas that arizes in 





the kan. Wuldnt it be bettur tew hev 
a whole in the kan and let the gas 
eskape? Twuld save a hel of a lot o 


kumbustion. 

This is a perty swel hotel fer a kuntry 
kus like me but I’m sum sport when I 
get away frum Perkins Corners. 

Yure friend, 
Josh Perkins. 


Pittsfield, Mass., 1912 Loss Figures. 





Last year was a hard one for fire 
losses in Pittsfield, Mass., property 
valued at $328,575.60 going up in smoke 
during the twelve months. Insurance 
involved totaled $1,115,256 of which 
$327,050.60 was paid. 


The insured loss was $60,125.77, and 
the uninsured loss $8,485. ‘The total 
loss was $68,610.77. The large losses 


of 1912 were due largely to the three 
large fires of the early part of the year, 
the Academy of Music and Miller build- 
ings and the Burns and Wright block 
fires. 





Ordered to Cancel Policies. 





Maintaining that it was transacting 
a fire insurance business in defiance of 
law, State Auditor C. M. McCoy of 
Montana, ordered the newly-formed 
Western Underwriters of Helena, to 
cease operations, cancel what policies 
had been issued and return to the as- 
sured all premiums paid. 














Capital Stock + 
Liabilities - - 
Special Reserve Fund 
Net Sur; lus - 


Toial Assets 


C, E. Sheldon, V. Pres’t. 





Chartered 


FIRE & TORNADO INSURANCE 


American of Newark 


in 184€ 


\’. L. Hoadley, President 


F. Hoadley, Asst. Sec’y. 


$1,000,000.00 
5,081,886.03 
300,000.00 

__ 2,962,548.52 
$9,344,434.55 


C. W. Bailey, Seo’y. 


























MID-YEAR CONFERENCE CONTEST. | 


East and West Both After Meeting of 





| 


National Association of Local Fire 
Agents. 
It is customary to hold the mid-year | 
conference of the National Association | 


along about February, and there 
serious talk of holding it in New York 
at the time of President Southgate’s 
visit to New England. The Eastern and 


Southern men were very anxious to 
have it in their section, but the West- 
ern men were equally concerned to 


have it in the West, and suggested that 
a good time would be the occasion of 


was 


President Southgate’s trip through in 
April. i 
A friendly rivalry developed between | 
the East and the West to see who 
would get the Conference, and to settle 
the question, the Executive Committee 
is making a canvass of the members 
of the Mid-Year Conference as to their 
preference, which is now in progress. 


Guaranty Fire Proposed. 
The Guaranty Fire 
being organized in New York with a 
proposed capital of $200,000. The fol 
lowing are given as the oreanizers: 
Leon R. Bonta, Peter J. McKeon, Henry 
J. Bigham, H. B. Harrington, O. R 
Houston, Edward Hardy and C. A. Co’- 
dington, 














CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 





Haddonfield, 


Lumber of N. Y. 
Peoples National 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 

National Ben Franklin 


ST. PAUL FIRE AND MARINE AGENCY 


Pennsylvania—New Jersey 


325 Walnut Street, 
AND 


Representing the following companies for Philadelphia 


EASTERN PENNSYLVANIA AND SOUTHERN NEW 


General Agents Commercial Casualty Co. of Newark 


Philadelphia, Pa. 


New Jersey 


Ben Franklin 
Central Union 


JERSEY 


Concordia 

Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 


FOR AUTOMOBILE FLOATING POLICES 





Insurance Co, is 





GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, January 1, 1912 


Cash Capital..... $1,000,000.00 


ee 6,8: 52.645. 96 
Net Surplus .. .. | 298963194 
Surplus for Policy 

Holders ....... nage 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders - - - 2,288,079.00 
The real strength of an insurance company is tp 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absolute as 
surance of the security of ita policy 


R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON Asst. See'y 
JAMES W.HOWTE - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








WESTERN ano 
ATLANTIC FIRE 


INSURANCE CO. 


NASHVILLE, TENN. 


CAPITAL - - $200,000.00 
NET SURPLUS - $122,760.50 


H. H. RIMINGTON, Manager 


C. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 


OPERATING IN 


Pennsylvania, Obio, Maryland, Virginia, West 
Virginia, Tennessee, Kentucky, Alabama, 
Louisiana, Indiana, Illinois and Colorado 

















IMPROVEMENTS SUGGESTED 


REPORT ON ‘SALT LAKE CITY. 


Loss Record of City for Past Five Years 
—Building of Storage Reservoir 
Urged. 





what justification, if any, 
demand of the people of 
Utah, that they be 
insurance the 

months ago began 
ation into the fire 


To discover 
existed for the 
Salt Lake City, 
granted lower fire rates, 
underwriters some 
an exhaustive investig 


hazard of the municipality, and the fa- 
cilities on hand for protection, 
The work was concluded & few days 


ago and the result made public. ‘The 
report states: 

The report shows that the gross fire’ 
losses in Salt Lake for the last five 
years has been $706,566, the annual 
losses varying from $66,834 in 1908 to 
$302,338 in 1909, iad the number of fires 
from 215 in 1907 to 325 in 1911. The 


averaged $563 and 
fires, 279. sased 


90,000 the 


losses per fire have 
the yearly number of 
on an average population of 


annual loss per year per capita, was 
$1.74. For the first nine months of 1912 
there have been 323 alarms and losses 


amounting to $79,728. 

Concerning the fire department 
whole, the report is inclined to criti 
it as somewhat sniall for a city of Salt 
Lake's size, but as to the personne! of 





the department, its degree of efficiency 
fire fighting methods and excellence of 
equipment, it has nothing but praise. 


r of recommendations for the 
Iditional trucks, improved 
and additions to the wa- 


A numbe 
purchase of a 
alarm service, 


ter system have been made, the most 
noteworthy in the last mentioned direc- 
tion being the construction of a new 
reservoir of at least 30,000,000 illons 


capacity, 
ADVANCE TRIED OFFICIALS. 
J. H. Kelly Elected Vice-President and 
O. E. Schaefer Secretary of West- 
chester Fire. 


To fill the vacancy created through 
the recent death of M. O. Brown, the 
directors of the Westchester Fire of 
New York on Tuesday elected John H. 
Kelly as vice-presid and treasurer of 





>» O. E. 


assis- 


the company. At the same 
Schaefer was advanced f! 
tant secretaryship to the secret 
vacated through the promotion of Mr. 
Kelly. 

Both of the 





iryship 


gentlemen named are im- 


bued with the Westchester spirit and 
have materially contributed to the 
great success of the Company 


COM. EKERN HOLDS THE FORT. 


Dismissed by Governor for Political Ac- 
tivity, He Refuses to Recognize 
His Authority. 


Underwriters generally are speculat- 
ing as to what effect the dismissal of 


Insurance Commissioner Herman L. 
Ekern from office will have on the Wis- 
consin State insurance projects. Mr. 
Ekern, who was removed from office 


last week by Governor McGovern be- 
cause of his political activity in connec- 
tion with the fight for the speakership 
in the Wisconsin assembly, was the 
most aggressive advocate for the State 
insurance propositions that have found 
their way on the statute books of the 
commonwealth or are contemplated 
and in this respect, Wisconsin has led 
all. other states in its drastic insurance 
program. 

Mr. Bkern has long beer 
political figure in his State and the pre- 
sent situation arose out of the efforts 
of Assemblyman L. L. Johnson to get 
the speakership of the assembly. The 
formal charge of the governor that 
caused Mr. Bkern’s removal states that 
he was a member of Assemblyman John- 
son’s campaign committee, which it 


a prominent 


stated is in violation of a law of: the 


THE 


State prohibiting the insurance commis- 
sioner from taking active part in a po- 
litical campaign. 

Mr. Ekern announces that he will hold) 
his office in spite of the Goyernor’s ac- 
tion. It now remains to be seen what 
step the chief executive will take. If 
he names a successor to Mr. EBkern 
there seems to be some doubt whether 
the Senate will confirm it. 

The right of power of the governor to 
summarily remove will not be tested if 
the senate confirms a new appointee, 
unless the governor should decide to put 
the question to the test by forcibly eject- 
ing Mr. Ekern from the office either be- 
fore sending in another name to the 
senate or in case the senate should re- 
fuse to confirm. 





SOUTHGATE IN NEW ENGLAND. 
Will be Present at the New England 
Conference “Round Up” on Feb- 
ruary 14. 





Active preparations have been begun 
the New England associations 
President Southgate at the 
“Round Up” to be held in Boston, Feb- 
ruary 14, under the auspices of the 

‘New England Conference,” represent- 
ing the various New England agents’ 
associations, E. S. Cowles of Hartford, 
is chairman of the general committee 
on arrangements, his associates being 
Dale D. Butler, Middletown, Conn.; F. 
E. Warner, Salem, Mass.; H.H. Hickok, 
Burlington, Vt.; L. C. Merrill, Concord, 
N, H.; J. P. Hutchinson, Auburn, Me., 
and J. G. Henshaw, Providence, R I. 
The Banquet Committee is headed by 
W. F. Rice of Boston, and the Invita- 
tion Committee by Henry H. Putnam of 
Boston. 

Plans are on foot for a large meeting. 
The dinner will be held at Young’s 
Hotel on Friday evening, a date se- 
lected as best suited to accommodate 
local agents as well as the many special 
agents who expect to attend. 

The principal speaker will be J. H. 
Southgate of Durham, N. C., president 
of the National Association. President 
Southgate has already made one trip 
through New England, and a big crowd 
is expected at Boston to meet him on 
his second visit. Another prominent 
speaker will be Col, Walker Taylor of 
Wilmington, N. C., whose breezy talks 
yn insurance always interested the 
delegates at the National conventions. 

Each New England association will 
be represented by speakers, and the 
occasion will be a most unusual one, 
probably the most remarkable gather- 
ing of fire insurance men ever held in 
New England. 


among 
to welcome 











CAPITAL $1,000,000. 

New Stock of Citiz ens Fire, of Balti- 
more Underwriten by Prominent 
Financiers. 

A syndicate of prominent Baltimore 
bankers has underwriten the new stock 
of the Citizens Fire of that city, there 
by guaranteeing sale of the securities, 
and giving the enterprising company a 

capital of $1,000,000. 








Get Consolidated Assurance. 


Douglas Bros. of New York and Chi- 
cago have been appointed United States 
managers for reinsurance of the Con- 
olidated Assurance of London. A spe- 
cial fund of $50,000 has been deposited 
with the Bankers Trust Co. of New 
York for the protection of American 
policyholders. The Consolidated Assur- 
ance has a capital of $2,500,000 and to- 
tal assets of approximately $4,000,000. 
It has not heretofore operated in the 
United States. 


Annual Meeting To-Day. 





The annual meeting of the Allegheny 
County Board of Fire Underwriters is 
scheduled to take place to-day. 


E nentebenana UNDERWRITER 





January 16, 1913. 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 











Authorized Capital $500,000 


Brirnit National Hire 
Insurance Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 








THE MONONGAHELA UNDERWRITERS 


Created to protect the business and agents of the MONONGAHELA INSURANCE COMPANY, 
18: 54 when that Company was; was absorbed by the AMERICAN UNION FIRE INSURANC E 


established 
JOMPANY 














THE PITTSBURGH FIRE INSURANCE COMPANY | 


Established 1851 _ ae PITTSBURGH, » PENNA. 


THE GERMAN FIRE INSURANCE COMPANY 


Established 1867 Of WHEELING W. VA. 


EASTERN DEPARTMENT 


- Manhattan Life Building, Philadelphia, Penna. 
rhe well established record of this office for promptness and fairness will be maintained, and our 
facilities are bette or now Fr now than ever before. 


FRANK C. | STURTEVANT, Manager 














NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 
STATEMENT, JANUARY Ist, 1912 


LIABILITIES 
nck carckovenwkehocnecaass xesenncsaee $1,000,000.00 
Reserve for Re-Insurance.....................+.-- 7,212,863.55 
Reserve for Outstanding Losses.................. 644,600.66 
Special Reserve for all Contingent Liabilities... . 350,000.00 
EE Oe eR 
Pr siitidsiny cbs nsceentbanenomuivaaeiieas $11,837.740.27 


JAMES NICHOLS, President H. A. SMITH, Vice-President G. H. TRYON, Secretary 
Assistant Secretaries 


F. D. LAYTON 8. T. MAXWELL Cc. 8S. LANGDON 








SURPLUS TO POLICYHOLDERS $3,630,276.06 
INSURANCE CO., 


THE YORKSHIRE So oer ences 


Is now entered for Agency Business in New York, Massachusetts, et Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


sider other territory. 
ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not heretofore re pre- 
sented in the United States. 
Ample funds have been “erg for purposes of United States deposit and investment. 


FRANK & DU BOIS, U. S. Managers ERNEST B. BOYD, Underwriting Mer, 
o. = LANE, Superintendent of Agencies 
47 William Street, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 


Ltd. 


52 Wall Street 








Calumet Insurance Company 
CHICAGO 











T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET $3 $3 $3 $3 ss NEW YORK 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 




















January 16, 1913. 


THE EASTERN UNDERWRITER 15 





NEW ENGLAND EXCHANGE MEETS 


PRES. A. K. SLADE IS RE-ELECTED. 








Annual Gathering Brings Out Large At- 
tendance—Executive Committee Re- 
views Year’s Work. 





The New England Insurance Ex- 
change held its annual meeting in Bos- 
ton on Saturday, when an unusually 


large number were present. Officers 
were elected as follows: 

A. K. Slade, president; F. W. Bauer, 
Liverpool & London & Globe, first 
vice-president; A. H. Milus, Boston, 
chairman executive committee; Gilman 
McAllister and F. R. Galacar, executive 
committee. 

President A. K, Slade in his address, 
said in part: “Thirty years of work 
along the lines laid out by its founders, 
‘Systematic interchange of information 
and co-operation among field men’ and 
‘the accomplishment of such measures 
as they may individually approve. 
Since its organization 483 field men 
have been enrolled as active members, 
and through their efforts, individually 
and collectively, the exchange is to-day 
the acknowledged leader among the in- 
surance associations of the country. In 
all these years the exchange has relied 
only on the ‘honor and good faith of its 
members’ in promoting the interests of 
the fire insurance business in New 
England. The great work accomplished 
is the truest evidence that honor and 
good faith have prevailed, and we may 
well be proud of the organization and 
its achievements, 

“The exchange, through a committee 
recently appointed, has become associ- 
ated with the Massachusetts State Fire 
Prevention Association, but its -work 
should not be confined to co-operation 
with this association alone. In the near 
future one of the most prominent func- 
tions of fire insurance organizations 
will be the conservation of our created 
values by systematic education of the 
people, not alone in safe construction, 


but in carefulness and elimination of 
fire-producing conditions. Fires, un- 
avoidable fires, will never cease, but 


the great majority of the fires occurring 
more and more frequently are due to 
causes that can and should be guarded 
against. This exchange can do no bet- 
ter work during the coming year than 
to organize through proper committees 
a systematic campaign of education 
and precautionary measures, reaching 
the whole people through the channels 
of local boards, agents and municipal 
authorities.” 

The report of the executive commit- 
tee went into details as to the work ac- 
complished during the past year, and 
referring to the two new departures es- 
tablished a year ago, said: 

“Improved Risks Department has now 
been in operation for a year under the 
direction of Chief Engineer Sweetland, 
with five inspectors as his assistants, 
and we feel sure that the result of this 
department has been in the main _en- 
tirely satisfactory, both to agents, com- 
panies and the assured. A detailed re- 
port of the chief engineer will be read 
to you later. The metropolitan district 
rating system has also been in force 
through the year under the supervision 
of the secretary, with the superintend- 
ent of rates for the metropolitan dis- 
trict and one inspector as an assistant. 
It is believed that the former condi- 
tions have been improved and that 
there is now no occasion for complaint 
as to delay in the work for this district. 
A detailed report of the operations and 
results obtained by this department 
will be read to you later.” 

Engineer Ralph Sweetland, in charge 
of the Improved Risk Department, 
stated in his annual report: 

“During the past year something 
over 1,500 applications have been re- 
ceived, requiring action on 1,230 risks. 
The specifications issued necessitated 
3,062 typewritten pages. We believe 
that the number of risks acted upon 
this year alone exceeds the entire num- 


ber of risks under the jurisdiction of 
any of the other Eastern underwriting 
organizations. Each application, ex- 
cept in rare instances, required at least 
one inspection. and many necessitated 
three or more. Also, it seems to be the 
rule that the lower the rate on a risk, 
the more time we are obliged to spend 
on it. 

“The fact that certain underwriting 
interests, not working through the ex- 
change are permitting equipments not 
in line with what is considered the best 
engineering practice, and further, the | 
fact that these same underwriting in- | 
terests include in their policy forms in- | 
demnity against losses other than those | 
by fire, have unquestionably had an | 
effect on our requirements and rates, | 
as, of course, it has been necessary to 
meet conditions as we found them.” 

Secretary C. M. Goddard, in his re- 
port on the work of the Metropolitan 
department, said: 

“The greatest problem before the de- | 
partment is the question of finding 
some schedule which can be used 
throughout the district, and a consider- | 
able amount of thought and experiment 
has been given to this matter already. 
{t is felt that such a schedule must | 
fulfill the following requirements: 

“First.—It must be possible of appli- | 
cation without undue expense. 

“Second.—It must produce defensible | 
and uniform ratings without unneces- | 
sary disturbance of existing conditions 
and rates. 

“Third.—It must not materially in- 
crease or reduce the present premium | 
income from the district as a whole.” | 





HOME INSURANCE COMPANY. 








Summary of What the Great Organiza- 
tion Accomplished During the 
Past Year. 

Quite regardless apparently of mani’ 
eral conditions in the fire underwriting 
world the well disciplined office and 
field force of the Home Insurance Com- 
pany, working in perfect accord, man- 
ages to score substantial gains year 
after year. That 1912 was no exception 
to this rule the newly issued figures} 
covering the period afford ample evi-, 
dence. 

The one hundred and nineteenth semi- 
annual statement of the great corpora- 
tion reports total assets of $33,406,434.60, 
and a net surplus of $14,351,755.28. 

The aggregate liabilities are made up 
of the following individual items: 
Cash capital +$3,000,000.00 
Reserve premium fund ... 12,341,420.00 
Reserve for losses 1,263,997.83 


Reserve for re-insurance, 

and other claims ...... 349,261.99 
Reserve for taxes ....... 200,000.00 
Reserve for miscellaneous 

accounts due and unpaid 100,000.00 


Reserve as a conflagration 

surplus +1,800,000.00 

The policyholders surplus is 7$19,151,- 
ide. 
Compared with the returns of the, 
previous year the 1913 figures show) 
gains as follows: In assets, $1,259,870; | 
in premium reserve, $542,785; reserve) 
for losses, $119,561; reserve for rein-| 
surance, $61,209, and in net surplus, | 
$536,315. Had it not been for the late} 
depression in the financial market, the} 
showing great as it is, would have been} 
still better. Nevertheless the fortunate) 
stockholders of the Home are not likely | 
to find fault with the result, which! 
fully justifies the declaration of the! 
twenty per cent. semi-annual dividend 
ordered on Tuesday. 





Holds Stormy Session. 





The meeting had by the local board 
of Albany, N. Y., on Tuesday proved 
to be a stormy one. The resignation of 
Rose & Kiernan from membership in 
the organization and the conditions that 
induced its presentation were discussed 
at length and at times with no little 
heat. It is confidently predicted that 
the atmosphere having been clarified 
through the discussion on the 14th, the 
entire situation wll speedily right itself. | 


1100 WILLIAM STREET - - - 





At Syracuse, on Tuesday, the initial 
meeting of the Underwriters Associa- 
tion of New York State for the new 
year was held. The officers chosen last 
month assumed their posts, and a period 
of successful administration was pre- 
dicted for them. 


aaa 
THE COMPANY WITH THE PYRAMID 


“The Leading Fire Insurance Company 
of America” 











CASH CAPITAL, $5,000,000.00 
WM. B. CLARK, President 


Vice-Presidents, 
HENRY E, REEs A. N. WILLIAMS 





A Ee Secretary, 
. Is E. J. SLOAN 


NEWHAMPSHIRE~||_, 
pssasses-t- seas 


me 


FIRE INSURANCE Co. 


784670 | 





Assistant Secretaries, 
:. 8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
WHITTELSEY. Jn., Marine Secretary 








W.F 











JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








—S 725.809 34 | 1654.50.81 
TOTAL LIABILITIES $2.496,304.53 
POLICY HOLDERS SURPLUS $3,229, 504.81) 





























WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’'N, OF N., J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE iNSURANCE GO., of Onle 





New York 








R. W. ALEXANDER, Pres. 






a 





* ie Ye By W. W. ALEXANDER, Sec, 
Ae NS Iny 
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INSURANCE; COMPANY 


i : BALTIMORE, MD. 
Cash Capital $350,000.00 Surplus to Policyholders $451,281.41 


FOR AGENCIES IN NEW YORK, NEW JERSEY and PENNSYLVANIA, 
Apply to HARRY W. BIRCHARD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
for New Jersey Incorporated 1868 Assets Over $18,000,000 


Third oldest American Company writing Acciden* and Health Insurance, 
Assets over $18,000,000. Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyence. Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of Satisfactory proof 
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FOR FIRE REDUCTION. 





Alabama Legislator Pins Faith For Re- 
form to Enactment of Addi- 
tional Statutes. 





After calling attention to the great 
fire waste of his native State (which 
amounted to $3,466,334, and aggregated 
close to $35,000,000 for the decade) A. 
P. Fuquay, chairman of the House Com- 
mittee on insurance of the Alabama 
Legislature, suggests the passage of ad- 
ditional statutes as a means of aftord- 
ing the desired relief. 

In Mr. Fuquay’s opinion a radical im- 
provement in condition would follow the 
adoption of ‘‘a code for the construction 
of buildings reasonably and cautiously 
drawn in which defective flues, failing 
short of a given statutory standard, 
should be condemned. Second, the flim- 
sy, deficient construction of buildings, 
both brick and frame, shoufd be forbid- 
den of construction forever hereafter 
Third, nothing but the safety match 
should be allowed free of license, and a 
license of at least $50 should be, requir- 
ed of every person, firm or corporation 
selling or offering for sale the usual 
‘strike anywhere’ friction parlor match.” 

Supervise Rate-Making. 

As a companion to the above Mr 
Fuquay would have adopted a second 
measure “which should clothe the in- 
surance commissioner with power to 
supervise insurance rates proposed to 
be charged by insuring companies un- 
der the several classifications of prop- 
erty seeking to be insured. This com- 
panion bill should also clothe the com- 
missioner with power to require com- 
panies to furnish basis schedules and 
rates on the several classes of property, 
the amount of premiums collected and 
the losses sustained upon each class. 
From this and other like information 
to be required, the insurance commis- 
sioner could readily arrive at such rea- 
sonable rate to be fixed by insuring 
companies. Under his supervision, com- 
mensurate with the risk and based on 
experience obtained, following the great- 
ly reduced fire waste naturally to be 
looked for under improved building con- 
ditions, I candidly believe, with these 
two companion bills enacted and prop- 
erly enforced, within five years the fire 
in this State by policyholders can be re- 
duced at Yeast $985,000 annually.. 
waste concededly 40 per cent. 
that the fire insurance premium 


lower, 
paid 








Salvage Corps for Indianapolis. 





establishment of a 
Indianapolis were 
result of a conference 


Plans for the 
salvage corps in 
formulated as the 


ence as the result of a conference held 
last Friday between Richard Lieber, 
president of the Merchants and Manu- 


facturers’ Insurance Bureau of Indiana, 


and chairman of the public utilities 
committee of the mayor's advisory 
commission, and C. H. Barry, chairman, 


of the patrol commission of the Western 
Union. 

Mr. Barry, on behalf of the 
companies, agreed that the 
would maintain the corps 
pense not exceeding 1% 
their premium receipts on Indianapolis 
business, provided the city would fur- 
nish the headquarters for the corps. 

Agitation for the estabiishment of a 
salvage corps and the providing of bet- 
ter fire protection was started by Mr. 
Lieber in April, 1910, when the advisory 
commission submitted a report on fire 
insurance and the equipment the city 
had to fight fire. 


insurance 
companies 
at an ex- 
per cent 





Orange Fire Loss $11,000 for Year. 





loss of Orange, N. J., 
$11,000, or less than 
experience the _ preceding 
twelve months, and the lowest in the 
history of the city. This admirable 
record is attributed by Chief Matthews 
to the good water pressure, the quick 
response to alarms and the general 
efficiency of the department. A system 
in the 


1912 fire 
about 


The 
aggregated 
half the 


of rigid inspection, particularly 


of 
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business and factory sections, by which 
he has almost eliminated the hazard 
due to accumulations of rubbish in 
cellars, attics and back yards, is also 
a contributing factor, the chief says. 





HARTFORD TAKES SIOUX FIRE. 





Second Reinsurance of lowa Company— 
C. J. Wooldridge Its Organizer, 
Goes with Hartford. 

The Hartford Fire has reinsured the 
business of the Sioux Fire, of Sioux 
City, lowa, this making the second re- 
insurance of an Iowa company within a 
week. C. J. Wooldridge, secretary and 
manager of the Sioux Fire and also its 
organizer, will go with the Hartford 
Fire as supervisor of its farm business 
in Icewa, South Dakota and Nebraska. 
Mr. Wooldridge organized the Sioux 
Fire four years ago. It started with 
$200,000 capital and later created a 
$50,000 surplus. It operated in Iowa, 

South Dakota and Nebraska, 





Dunkirk, N. Y., Has Record Loss Year. 





What proved to be the lowest loss 
record in its history was had by Dun- 
kirk, 'N. Y., in 1912, when the fire dam- 
age aggregated about $15,000 upon prop- 
erty valuation of $96,000. During the 
year there were 103 fire alarms. 





Inspecting Augusta, Ga. 





Engineers of the National Board of 
Fire Underwriters are in Augusta, Ga., 
looking into the fire hazard and the 
facilities for meeting existing in that 
city. 





Fire Loss in St. Louis Last Year. 





Chief Charles E. 
Louis last 
1911 the 


As figured by Fire 
Swingley the fire loss in St. 
year totaled $1,180,000. In 
figures were $1,750,000. 





FIRE INSURANCE STOCKS. 





Following are the latest quotations 
of the stocks of fire insurance compa- 
nies of New York, Philadelphia and | 











Hartford. 
New York. | 
a3 2. . 
oF ue s] 3 
as 2. e 
fo 82 sf 2 2 § 
I il a 
Companies _ = Per cent— 
>) ee .. $500 *214, 165 175 « 
Contine ntal 2,000 25 ond 4 od — 
Empire City .. 400 5 100 125 135 ... 
Fid-Phenix ....2,500 5 29 330 340 240 
Germania -...1,000 10 328 310 390 315 
Ger.-Amer. ...2,000 15 540 545 505 545 
Ger. Alliance... 400 7% 300 290 300 201 
Glens Falls 50 30 584 850 950 800 
Globe & R. 400 20 755 500 600 . 
Hanover ...... 1,000 *4 218 205 215 206 
Home .........3,000 17% 620 725 740 720 
Nassau coco ae 212 130 140 ... 
Niagara bins wake 1000 10 S47 325 335 345 
North River 30 5 246 150 160 ... 
i. eee 200 7 200 185 ... 176 
Stuyvesant .... 400 5 169 145 155 ... 
Un. States 400 3 151 8) 100... 
Westchester .. 300 20 606 600 60 G00 
Wmsbgh C'y. 2) 10 300 300 3235... 
*Quarterly. 
Philadelphia. 
Par. Sales 
a ee $10 $15% 
Delaware 10 114% 
Fire Association eee 50 350 
i OE AN Lae ys 47% 
County of Philadelphia 100 126 
EE SPO | 6 nbn tubowk caleseees 100-275 
Insurance Co. of North America 10 22% 
Ins. Co. State of Pennsylvania 100 150 
Jefferson mate ce’an aka A 90 
PO rere ee 25 97% 
DY oice views a feaw sen ave y- 3) BOS, 
Pennsylvania Fire ............. 100 408 
People’s National .............. 25 21 
er aie 50 90 
United Firemen’s ............. 10 15 
Hartford, Conn 
Bid. Asked. 
Ts See ee 3a - 
8B ee ree ee 1 =—«6T0 
DL Se ceecsiaduhandcek sexale 314 318 
Connecticut ........ Reece ae 325 
or OEE EERE ak 
Hartford Steam Boiler ......... 300 
POU. cca ccvedoagae des once 1140 








SOUTHERN STATES 


D. E. MANASCO 
President 


68 WILLIAM STREET 





FIRE INSURANCE CO. 
BIRMINGHAM, ALA. 





SUMTER COGSWELL 
Vice-Pres. and Manager 





JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 


NEW YORK, N. Y. 











agents? 


THE COMMERCIAL FIRE, of Washington, D. C., 
(22 years old) shows great speed in settling losses. le 


surers like that. So do our agents. Are YOU one of our 








LOGUE BROTHERS & Co. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 


MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 








GRINNELL AUTOMATIC SPRINKLERS 


STEAM AND HOT WATER HEATING AND POWER PIPING 





GENERAL FIRE EXTINGUISHER COMPANY 


Provipence, R. I. 








| Executive Offices - - 





TWO HUNDRED AND THIRD YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 


ioeiiaepeemmenmncanent 























Electric Wiring Must be Inspected. 





Under penaity of having the service 
discontinued residents of Madison, N. 
J., have been notified that certificates 
approving the house electrical equip- 
ment must be had from the governing 
fire underwriters association on or be- 
fore February 1. 





Front Office Book. 





The new “Frort Office” book—a book 
of practical plans for the insurance 
business is just published and is a 
companion volume to the “Front Office” 
book published two years ago. It is made 
up of the tried plans of agencies that 
have made exceptional successes along 
particular lines. Every point is clearly 
presented by text and _ illustrations. 
And there is a carefully prepared in- 
dex to the ideas and suggestions that 


will enable one to study the same 
points differently handled in different 
agencies. 


The book jis attractively bound in art 
buckram and is published by the Rough 
Notes Co., Indianapolis, Indiana. Price 
$2.00. 





BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
—— STATES BRANCH 


January 1, 1912 
$1,657,481.26 
722.478.7 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Manager 








The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 


178 Devonshire Stree 
628 Monadnock Building, 
1309 Traction B aiding. 
ilding. 
iding. 
= 
Idin 


Ka 
San Francisco, 
Seattle, Wash. 
Utica Fire Alarm Telearap h 

Utica, | 


The Northern Electric & iy. So & tid. 
‘7 real, Can. 








General Fire Johannesbe Co., "8c ~" Atri 
annes a . 80 
Colonial Trading Co. on a 0s 
al Zone, Panama 


F. P .Danforth, 1060 cane Rioja, 
Rosario de Santa Fe, Argentine Republic 
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CASUALTY AND 
SURETY HAPPENINGS 








POINTS OUT A FEW PACTS 


AS TO COMPENSATION RETURNS. 


Official of Standard Accident Sets 
Critic Right Regarding Features of 
Liability Business. 


Sharp issue is taken by J. H. Thom, 
manager of the liability department of 
the Standard Accident Company of 
Detroit, to statements made by R. K. 
Orr of the Michigan Compensation 
Bureau, in a recent public address. 

Mr. Thom’s criticism is based on the 
statement by Mr. Orr that “accident 
and insurance companies doing busi- 
ness in Michigan during 1911 collected 
$95,818,280 in premiums and but $37,- 
628,271, or 39 per cent. of the amount 
collected, reached injured employes in 
the form of compensation.” 

Says Figures Are Misleading. 

“Inasmuch as the figures mentioned 
by Mr. Orr appear on page LXXIV, 
table XI, Michigan Insurance Report, 
1912, business of 1911, it is to be pre- 
sumed that Mr. Orr did quote these 
figures,” says Mr.Thom. “It is to be re- 
gretted Mr. Orr did not take from the 
reports on file in the Insurance Depart- 
ment of the State of Michigan, the cor- 
rect figures relating to liability insur- 
ance in this State. 

“The figures quoted by Mr. Orr repre- 
sent the gross premiums collected in 
the United States by live stock com- 
panies, steam boiler companies, surety 
companies and all other casualty com. 
panies operating in the State, many of 
which have never written a dollar of 
liability insurance in Michigan or any- 
where else. 

“During the year 1911, the casualty 
companies admitted to Michigan and 
reporting to the Commissioner of this 
State, collected in the entire United 
States for all forms of liability insur- 
ance, exclusive of automobile property 
damage insurance, premiums amount- 
ing to $35,315,774.74 and paid losses 
amounting to $19,880,323.27 On De- 
cember 31, 1911, these companies car- 
ried as reserves for pending and unde- 
termined liability losses $13,667,857, an 
amount equal to 68.6 per cent. of the 
losses paid during 1911, 

Grossly in Error. 

“But, Mr. Orr in his address, accord- 
ing to the report, gave the impression 
that employers of Michigan have paid 
the vast sum of over $95,000,000 for 
employers” liability insurance. Accord- 
ing tothe report of the Commissioner of 
Insurance, liability companies operating 


ALL KINDS OF RATES QUOTED. 


Bids on Bonds Covering Paterson, N. J., 
Officials Don’t Follow Rate 





Manual. 
Considerable interest is being mani- 
fest in bids submitted for the surety 


bonds covering the public officials of 
Paterson, N. J. 

These bonds, which number nineteen, 
ranging from $500 to $30,000 and aggre- 
gating $135,000, came up for renewal 
and the finance committee of Paterson 
asked the representatives of the surety 
companies to submit bids. The bonds 
are for a term of three years, and, ac- 
cording to one surety underwriter the 
Towner manual would figure out a rate 
on the entire lot of $510 per annum, or 
$1,530 for three years. The bids sub- 
mitted were as follows: 


Aetna Accident & Liability.. $1,372.95 


American Bonding Co. ...... 1,285.89 
Fidelity & Casualty Co. .....- 1,292.30 
American Surety Co. ...... 1,292.30 
Fidelity & Deposit Co. ...... 1,358.00 
National Surety Co. .......... 1,284.50 

The bonds were placed with the 


National Surety at the figure it sub- 
mitted. This business has heretofore 
been placed with the Fidelity & Casu- 
alty for several years, 





in this State, collected for all forms of 
liability insurance in Michigan in the 
year 1911, exclusive of automobile 
property damage insurance, $794,053.94 
and paid in losses $443,881.37. Reserves 
for pending and undetermined liability 
losses in Michigan are not available, 
but if we charge to Michigan the per- 
centage of the pending losses for the 
United States as above the reserve for 
Michigan would amount to $304,502.62. 

“These figures, which are taken from 
the report of the Commissioner of In- 
surance of the State of Michigan, in- 
clude premiums collected and losses 
paid on many lines of liability insur- 
ance other than employers’ liability, on 
lines in which the inspection and ad- 
ministration cost is much greater and 
the loss cost much less than on em- 
ployers’ liability. 

“Insurance companies are required to 
file every year a sworn statement of 
their operations and financial condi- 
tion with the commissioner of insur- 
ance of each State in which they oper- 
ate, and are also subjected to a rigid 
examination each year by the insur- 
ance department of their home State, 
that the public may have exact in- 
formation. 

“Mr. Orr had access to the reports 
on file in his department in Lansing, 
and how he could make so astounding 
a mistake is inconceivable.” ~ 





REWARD EFFICIENT OFFICER. 
Secretary H. C. Mitchell of Commercial 
Casualty, Advanced to Vice-Presi- 
dency—Company’s Fine Year. 


The directors of the Commercial Cas- 
ualty Co., of Newark, N. J., have ad- 
vanced Secretary and General Manager 
Harry C. Mitchell, to the vice-presidency 
of the Company. This was in recogni- 
tion of the splendid showing made by 


CONTRA 


CT BOND LOSSES BIG 


AGENTS WARNED AGAINST CLASS. 





Pres. Joyce of National Surety Points 
Out Limitations Under Which They 
Must be Written. 


The writing of contract bonds by the 
surety companies, always a very haz- 
ardous undertaking has recéntly been 
the cause of much concern on the part 
of underwriters. The necessity for 
greater care in handling this class of 
risks is pointed out by President William 
B. Joyce, of the National Surety Co. 
In a letter to the representatives of the 
Company he says: 

“By reason of the very large 
we have been sustaining in connection 
with the execution of bonds on con- 
tracts for the past four or five years 
(to say nothing of the enormous losses 
sustained before that time), we have 
decided that hereafter our policy with 
respect to contract bonds must be one 
of strict conservatism. In the last 
three months it has been necessary for 


losses 


us to increase our claim reserves, di- 
rectly due to contract losses, in an 
amount exceeding $309,000. In some of 


the cases we have accepted indemnity 
contracts from parties interested in the 
contractors, but in such cases we find 
that the value of the indemnity has 
faded away and consequently this com- 


pany stands to lose an exceedingly 
large sum of money, because it relied 
upon the indemnity so given. Always 
bear in mind that even with good in- 
demnity, not once in a hundred cases 
can we get a settlement before we pay. 
It is nearly always after we pay the 
loss and obtain a judgment, and even 
then the indemnitors evade their lia- 
bility in one way or another, even if 
they are good, which is not often. Il, 
therefore, wish to point out to our 
representatives the importance of al- 


ways submitting to us complete infor- 
mation about contractors, with special 
reference to a complete financial state- 
ment, and a statement as to the opinion 


the company for the year under Mr. of the bankers in the city regarding 
Mitchell’s management. The state. the contractor, giving names and what 
ment at the close of business December they say, and a competent statement 
31, showed gains in all departments about the number of years the con- 
and substantial additions to assets, tractor has been in business. The time 
surplus and reserves. Thomas A. Kane has passed when this Company will be- 
was appointed secretary, succeeding come surety on bonds for contractors, 
Mr. Mitchell in that position. The unless it be thoroughly satisfied 
Commercial Casualty is planning to Conditions of Safety 
add $225,000 to its capital and surplus, “Ist. That the contractor is thorough- 
to permit of further business expansion. ly competent to do the work he has 
- 
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undertaken. We will no more sign 
bonds for inexperienced contractors. 

“2d. That all of the contractor's ex- 
perience shows there has been no de- 
fault on any contract ever undertaken. 

“3d. That the contractor possesses the 
necessary capital to handle the work, 
and if he has not sufficient capital, that 
he has a positive agreement with some 
banking institution that such capital 
will be loaned to the contractor, with- 
out deposit of collateral security or as- 
signment of the payments due under 
the contract. In every case the finan- 
cial statement must be fully verified as 
to all claimed assets. 

“4th. That the contractor has suffi- 
cient plant of the character necessary 
to perform the work, and that the plant 
is not subject to chattel mortgage, nor 
was it bought on instalment payments, 
some of which are unpaid. 

“Sth. That the contractor will give 
his personal attention to the contract, 
and that in his absence a thoroughly 
competent superintendent will be in 
charge of the work. 

“6th. That the contractor's application 
has not been declined by any other 
company, or, if so, that the reason was 
insufficient. 

“7th. That the contractor has a 
reputation in the community for being 


a thoroughly reliable man in every re- 
spect. We find that contractors lose 
their money by reason of drinking, 


gambling and indulging in other vices, 
and fail to give the necessary attention 


to the contract, with the result that 
a loss sustained and we are required 
to pay. Hereafter we shall require to 
a greater extent expressions of local 
opinion on each risk. Greater stress 
will be laid on the general reputation 
and standing of a contractor in the 
community in which he lives, and this 


information will be required, not from 
his friends, but from his competitors, 
banks and material men. 

“Sth. That when the contractor gives 
material men as his references, it must 
be ascertained from them the amount 
of the contractor's present indebtedness 


to such material men. 
“9th. Sometimes the true condition of 
the contractor is purposely concealed 


from the surety in order to enable him 
to get his bond, in the hope that they 
will be able to secure payment of their 
bill from the payments under the new 
contract, which resolves itself into the 
question of ‘robbing Peter to pay Paul 

“10th. It also important that you 
ascertain and report if the records and 
accounts of the contractor are kept in 
such a manner that the outstanding 
indebtedness under the various con- 
in his office can be determined 

“llth. A contract bond must not be 
written on hearsay, but on_ verified 
facts, as outlined in the ten paragraphs 
above enumerated. 


tracts 


“12th. Positively and emphatically, on 
large contracts we shall insist (without 
exception) upon knowing exactly for 
what the other bidders agreed to do 
the work, and agents must be sure to 
State whether or not all bidders made 
propositions on the same specifications 
without 


any addition or deduction of 
certain items in the work Sometimes 
there are alternative propositions of 
doing certain additional work, or leav- 
ing undone a certain part of the work 
provided for in the specifications. 
“15th. Agents must understand that 
they must verify all assets claimed to 
be owned by the contractor We have 


found contractors putting in their state- 


ments assets that belong to others, for 
instance, residences, when same were 
actually in the name of the contractor's 
wife, and, of course, was not the prop- 
erty of the contractor. They have re- 
ported that they owned ‘stocks and 
bonds, frequently listing them in the 
financial statement for large sums of 


money, and when investigated we found 
that the stocks and bonds were abso- 
lutely worthless—not worth even one 
dollar—yet tisted as worth hundreds 
of thousands. In these and many other 
ways they have deceived us 
Therefore, you must know what are the 
stocks and bonds, then go to some 
banker and ask regarding the real value. 


grossly 
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VICE-PRESIDENT HARRIS NOW. 





Former Department Manager of Fidelity 
& Deposit Becomes An Official 
of Company. 





At its annual meeting which was held 
on Tuesday Wm. Hugh Harris was elect- 
ed a vice-president, and a director of the 


Fidelity & Deposit Company of Mary- 
land, this being the only change in the 


all the old offi- 
been Tre- 


officiate and directorate, 
cers and directors having 
elected. 

Mr. Harris has been manager 
casualty department of the company 
ever since it took on ‘the casualty lines 
and his rise to greater prominence in 
the management is no surprise to those 
who have been closely associated with 
him, and will be very gratifying news 
to the thousands of agents who have 
been under his direct supervision. 

Mr. Harris gained his casualty train- 
ing as a broker in New York city, where 
he handled all lines of the business, 
thus acquiring the agent’s point of view, 
and a practical knowledge of underwrit- 
ing, which has aided him materially in 
the successful operation of the depart- 
ment at Baltimore. 

Mr. Harris 
president of the 
Company. 


has also been elected 
Philadelphia Casualty 





ELEVATOR LIABILITY CASE. 





Manufacturer Held Responsible for De- 
fective Construction in Wana- 
maker Accident. 

The Appellate Division of the Supreme 
Court of New York has rendered a de- 
cision in one of the cases growing out 
of an accident to one of the elevators 
in the Wanamaker store, in which that 
company as defendant is absclved from 
liability and the Otis Elevator Co., the 
manufacturers, are held responsible be- 

cause of defective construction, 

This opinion establishes the prece- 
dent in New York that ownel: of prop- 
erty who have elevator apparatus in- 
stalled by reputable manufacturers, are 
absolved from liability for accidents 
caused solely by improper construction. 





The actions were defended by the Gen- 
eral Accident through Attorney Her- 
rick C. Allen. This opinion was given 
in the case of Matilda Rumetsch, re- 
spondent against John WanamaFer, 
Inc., appellant. The judgment of the 
lower court was reversed and a new 
trial ordered. The opinion, which was 
written by Justice Burr, closed with 


the following: 

“The learned trial justice submitted 
this question to the jury: ‘Was that’ 
(referring to this form of construction) 
‘so openly and obviously unfit for the 
purpose, incapable of supporting the 
burdens which would ordinarily be im- 
posed upon it, that the owner of the 
building, the defendant here, should by 
the exercise of reasonable care ascer- 
tain that fact?’ A verdict based upon 
an affirmative answer to that question 
is without evidence to support it. Re- 
spondent contends that the case of 
Stott vs. Churchill (15 Misc. 80, affirmed 
without opinion, 157 N. Y. 692) is a con- 
clusive authority in support of the con- 
tention that while the rule that if the 
elevator and its machinery were built 
by reputable manufacturers, and the de- 
fendant had it regularly inspected by 
experts in that business and promptly 
executed repairs and changes suggested 
by them, it performed its duty and is 
not liable for any injury caused by the 
breaking of the machinery may be ap- 


plicable in the case of a servant against | 


master it does not apply in the case of 
a guest of a hotel making use of the 
elevator service, and that plaintiff oc- 


cupies a similar relation to defendant. 
If this case is support for the conten- 
tion that the highest degree of care, 


such as is required of a railroad com- 


pany with regard to its tracks, cars and 
appliances, obtains in such a case as 
this, as distinguished from the rule of 


reasonable care, the later case of Griffin 
held to} 


vs. Manice (supra) must be 


| 


of the 
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control. But in that case (Stott vs. 
Churchill, supra) it appeared that the 
defect which caused the injury, namely, 
the corrosion of rods in the cylinder 
heads, ‘wis palpable to any one of 
common observation and intelligence 
had the rods been examined at the 
place where it existed,’ and therefore 
in that case it was properly left to the 
jury under the circumstances to de- 
termine the question of prudence and 
care. Defendant’s liability Joes not 
turn upon the question whether the 
jury believed the experts who pro- 
nounced the device inadequate, but up- 
on the question whether it was culpa- 
bly negligent in supplying the same 
(Rath vs. Transit Development Co., 
150 App. Div., 750). To hold defend- 
ant responsible under the _ circum- 
stances here disclosed would in effect 
make it liable as an insurer rather than 
because of the want of exercise of 
reasonable care. The judgment and 
order should be reversed and a new 
trial granted, costs to abide the event.” 





Travelers Figures. 





The annual report of the Travelers 


Ins. Co. will show among other fea- 
tures, the following interesting items: 
Life insurance paid for...... $48,000,000 
CW SOD vdwenaecnecwe 9,700,000 
Accident and Health pre- 

PE a eek oddeceidcten tee 4,650,000 
GE UGE. o0ccccccewes 325,000 
Liability premiums ........ 7,000,000 
CRED GVOT TOD 6 vccccvcccrec 950,000 
Pe ED iiwciuseseeaens 24,000,000 
rr eee 2,375,000 
Income of Travelers Indemn- 

DP cGhlieicscnwewdsne aetna 925,000 
GE GREE DOGO. n'ciekccvncces 185,000 


In commenting on this showing, Vice- 
President John L. Way, says: 

“The figures faithfully reflect the 
loyalty and efficiency of an agency or- 
ganization second to none, and enable 
all to enter the fiftieth year of the com- 
pany’s history with pride in its past 
and confidence in its future.” 





Appoints St. Louis General Agents. 





The Massachusetts Bonding and In- 
surance Company of Boston, Mass., has 
appointed Sawtelle, Serven & Schermer- 
horn as general agents in St. Louis 
for its surety, casualty and burglary 
insurance departments. The Insurance 
Agency Company is continued as resi- 
dent agent in St. Louis for the surety 
and burglary insurance departments. 





Standard Accident’s (New Manual. 





The Standard Accident has prepared 
a new manual of classifications and in- 
structions to take effect February 1. 
The rates are issued separately. 


The bond covering the construction 
of the capitol building for Utah has been 
issued by the Globe Indemnity and the 
Aetna Accident & Liability Companies. 


MISSOURI LEGISLATION. 





Surety Association of St. Louis Prepares 
Bills Dealing With Issuance 
of Bonds. 





Among other measures prepared by 
a special committee of the Surety 
Agents Association of St. Louis, for 
introduction into the present session of 
the Missouri Legislature are the follow- 
ing: 

A bill authorizing probate judges 
to approve the reasonable charge to a 
surety company for bond of a fiduciary 
as a legal expense against an estate. 

A bill permitting the State, the 
counties and the municipalities to pay 
out of the general funds the reasonable 
charge of a surety company as premium 
of bonds required of State, county 
ana municipal officials. 

The fixing of the limit of the pre- 
mium in the bills, while not expected 
by some of the surety agents in the 
association, will it is expected offer a 
material incentive toward the passage 
of the measure. This recourse is ex- 
pected to remove the fear which some 
legislators might entertain that the pay- 
sanent of the bend by the State would 
operate greatly to increase the cost ot 
the bond ana remove the check which 
ihe payment cf the premium out of 
his own pocket by the person bonded 
would have. The maximum premiuim 
to be fixed in the bills is that now 
charged. The present premium ranges 
from one-fourth to one-half of 1 per 
cent. of the amount of the bond, the 
premium varying with the risk. 





LOSSES UNDULY SEVERE. 





Rates Upon Residence Burglary Busi- 
ness Must be Increased or Policy 
Conditions Restricted 





To offset the excessive losses suf- 
ered upon residence business in New 
York city by practically all of the 
burglary insurance writing companies 
during the past year, two measures are 
being earnestly considered by execu- 
tive officers, namely, increasing the 
rates, or, eliminating certain provisions 
from the present contract. As rate ad- 
vances usually stir up the assured, the 
revision of the policy is preferred by 
the majority of underwriters. 

It is pointed out for example*that if 
the liability of the companies for the 
loss of jewelry or plated ware stolen 
from unoccupied homes, were elimi- 
nated it would materially reduce the 
loss ration. Another suggestion is the 
adoption of the coinsurance clause. 
This latter idea, however, is not deemed 
practical at this time. 

Certain it is that something must be 
done for companies cannot long con- 
tinue to write the business under their 
present experience. 





Colorado proposes a tax upon inter- 
insurers concerns just as is levied wpon 
regular stock organizations. 
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MARYLAND TRUST AGREEMENT. 





President Stone Considering Co-Opera- 
tive Agreement with Trust Co. to 
Procure Business. 





A project to effect a working agree- 
ment between the Maryland Casualty 
Co., of Baltimore, and the Maryland 
Trust Co., was considered at the annual 
meeting of the company yesterday. 


| President Stone declined to discuss de- 


|if any, the directors of the Company 


took on the matter. 

It is understood that the plan is to co- 
operate for mutual benefit in the mat- 
ter of securing increased deposits for 
the trust company and additional bank 
business for the Maryland Casualty Co. 
Not only in respect to local business, it 
is reported, but in connection with a 
chain of correspondents of the trust 
company and the representatives of the 
Casualty, the proposed plan would be 
operative. 

President Stone and the Maryland 
Casualty interests are close to Balti- 
more banking circles and there is no 
doubt expressed that the agreement 
could be arrived at if the plan under 
consideration could be made workable 
between the two institutions. 





CONFORMING TO THE LAW. 





Special Arrangement for Writing Busi- 
ness of New York State Bankers 
Association Terminated. 





Following the ruling of Attorney-Gen- 
eral Carmody that the granting of 
special concessions to the New York 
Bankers Association for writing the 
bank burglary business of its members 
violated the State law upon rebating, 
the insurance company particularly 
concerned at once terminated the ar- 
rangement and upon a basis satis- 
factory to all parties at interest. While 
it’s a fair assumption that the New 
York department promptly notified 
the insurance departments of other 
States regarding the action of its at- 
torney general, but one other State 
(Pennsylvania) has thus far shown any 
actively in the matter. 





NEW BROKERAGE COMMISSIONS. 





Companies Send Out Notices Governing 
Payments in New York and 
New Jersey. 


The casualty companies have sent out 
under date of January 13, formal notice 
to all brokers of the new commissions 
in force in New York and New Jersey. 
The New Jersey scale is applicable to 
all new and renewal premiums on risks 
located in the State and effective on or 
after February 1, and the New York 
scale is effective on and after March 1. 
The notice reads: 

“The undersigned companies being 
impressed with the imperative necessity 
of limiting the expense of securing busi- 
ness, and being satisfied that a reduc- 
tion in the rate of commissions paid is 
in the interest, not only of the assured, 
but also of brokers, and is moreover a 
sound measure of business policy, an- 
nounce the following limits of broker- 
age commissions: 

New Jersey. 


Per Ct. 
Automobile liability, property dam- 
age and collision .7%............ 7% 
General liability (including the ele- 
WOE WOOD oo 6 bs0s06 00 s%00% 17% 
Elevators written under separate 
NN 6a Spare <aale a akan. pe GGa 17% 
Employers’ liability and or work- 
men’s compensation ........... 12% 
All other forms of liability busi- 
CE 60:8 2 roe eee s Kahane awe ee 15 
New York. 
Per Ct. 
Automobile liability, property dam- 
age and collision ............. 17% 
General liability (including the ele- 
WE GUNNS ik vnc as ass00n0e se 7% 
Elevators written under separate 
re re ers 1714 


All other forms of liability busi- 
_ eae 15 
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SPECIAL TALKS WITH LOCAL AGENTS 





Health and accident 

Health and companies always have 

Accident a@ great deal of frou- 
Adjustments. ble with claim adjust- 
ments, but by far the 
greater portion of them are due to a 
lack of understanding of the simple 
conditions of the policy. But, worse 
than this, is the apparent lack of the 
same understanding on the part of 
some of the agents themselves. If they 
cannot or at least do not explain the 
policy there is sure to be trouble in 
adjusting claims. On fhis subject the 
U. S. Health & Accident says: 

“A large number of the letters written 
by the Claim Department are in ex- 
planation of adjustments of claims, and 
an effort is made to have these letters 
contain as full and complete explana- 
tions as possible. 

“Sometimes the claimant replies to 
our letter, complaining that an adjust- 
ment is not in accordance with our 
policy provisions as explained to him 
by the agent who wrote his applica- 
tion, and it would seem that if attention 
were called to the various provisions 
of his policy affecting his right to claim 
indemnity, at the time the policy is 
delivered, that a great deal of future 
dissatisfaction would be avoided. 

“For instance, it should always be 
carefully explained to a new policy- 
holder that he is not entitled to claim 
indemnity for disability due to illness 
except for the period during which he 
is totally disabled from performing any 
duties pertaining to any business or 
occupation and under the regular care 
and attendance of a physician. Then 
his attention should be drawn to the 
fact that he is entitled to full indemnity 
in case he is totally disabled by in- 
jury, and partial indemnity in case he 
is partially disabled by injury—but that 
he is entitled to full indemnity in case 
his disability is due to illness only for 
the period during which he is strictly 
confined within the house and attended 
by a physician therein, and to partial 
indemnity only for the period during 
which he is totally disabled from per- 
forming any duties pertaining- to any 
business or occupation and under the 
care and attendance of a physician 
(though not necessarily confined within 
the house). 

“If the conditions under which the 
claimant is entitled to indemnity for 
disability due to illness were better ex- 
plained to each policyholder by the 
agent, there would be fewer lapses on 
account of unsatisfactory adjustments.” 

- ” © 


The companies that are is- 


The $5 suing the special $5 travel 
Travel policy report an increasing 
Policy. demand for its indemnity. 


The agents too are evi- 
dently finding it a simple matter to 
demonstrate that it doesn’t pay to take 
the chance with the insurance at such 
alow cost. Referring to a recent rail- 
road wreck, when a number of passen- 
gers were killed, the New Amsterdam 
Casualty Co. says, in “Talks”: “It is 
unfortunately all too probable that 
similar accidents will occur again and 
again in the future as they have’ oc- 
curred in the past. Men and women 
riding in luxurious coaches in fancied 
security will be suddenly killed. Others 
will suffer injuries disabling them for 
varying periods or condemning them to 
go crippled through life. 

“Every adult passenger of either sex 
upon that train was eligible for insur- 
ance under either our Special Travel 
or our Definite Payment Travel Policy. 
Had any one of the passengers killed 
secured at an expediture of only $5 one 
of these policies, the beneficiary under 
the policy would now be entitled to 
$5,000. Had any one of the injured 
held such policy, he would be entitled 
to weekly indemnity or to payment of 
definite specified amount according to 
the extent of the injury. The cost is so 
very slight, the possible payment so 
great that it seems as though you ought 





to be able to imsure practically every 
man and woman in your territory under 
one of these policies, unless they are 
eligible for a still broader form of acci- 
dent insurance and can be induced to 
take the greater protection at the 
higher rate. Many of them, perhaps, 
can be written under one of these 
special cheaper forms as well as for 
general accident insurance.” 
7. > . 
A high loss ratio in 
Careful casualty insurance is a 

Underwriting very easy thing to ac- 

the Remedy. quire. All you have to 

do is to pass all risks 
without paying any particular attention 
to them. The remedy, conversely, is to 
pay very particular pains to every 
little detail of each risk. 

The application of careful under- 
writing to personal accident business is 
of the greatest importance. J. J. 
Kennedy, chief claim adjuster for the 
General Accident, says: 

“Perhaps in no business do ‘chick- 
ens come home to roost’ more surely 
than in the casualty line of insurance. 
The placing of a large volume of busi- 
ness is, of course, desirable, but it- 
is also emphatically true that the in- 





surance policies of a reputable casualty | 


company are intended only for in- 


surable risks. 


Over-anxiety to accept | 


applications from persons whose past) 


history, upon careful 
indicates that they are sub- 
the medical 


medical 
rogation, 
ject to diseases which 


inter- | 


fraternity declare to be recurrent, is | 


to be deprecated, and these applicants 
should not be insured unless they agree 


to accept a rider eliminating indemnity 


for such recurrent diseases. 


“The applications of deformed or 


maimed persons should be carefully 
scrutinized, and, before obligating the 
company in any way, such applications 


should be submitted to the home office | 


for inspection and approval. 

“One of the greatest difficulties with 
which Claim Departments have to 
contend is the adjustment of claims 
where the evidence submitted indicates 
a breach of warranties, more especially 
with reference to recurrent diseases 
which were not mentioned in the appli- 
cation. 

“What would be thought of a de- 
partment in any manufacturing busi- 
ness whose work, when it reached 
another department further along in 
the process of manufacture, was 
habitually found to be defective or 
slovenly executed? Representations 
would be made, through the proper 
channels, looking to the enforcement 
of correct execution at every stage, to 
the end that one department should 
not be hampered by reason of delin- 
quencies in the initial stages of manu- 
facture. 

“Casualty insurance 
commodity as are the 
and steel works, of textile factories 
or flour mills. The initial stage of 
casualty insurance is the quest for 
“prospects” and the securing of appli- 
cations. The succeeding processes 
follow in natural sequence, until the 
finished product—the payment of in- 
demnity—is reached. The propitious 
time for correct classification, for the 
exclusion of undesirable risks and the 
elimination of indemnity for 
ability from any particular recurring 
disease, is at the initial or under- 
writing stage, and not when the legiti- 
mate questions which enter into the 
merits of a claim are up for adjudi- 
cation. Of course, if these matters 
have been neglected or glossed over 
in the earlier stage, they must be taken 
into consideration when accounts are 


is as tangible a 
products of iron 


dis- | 


being squared between the two con-| 


tracting parties, 


claim settlements and cause friction 
and dissatisfaction. 

“Careful underwriting is the remedy 
for a large percentage of the ills which 
beset casualty insurance.” 


but they add enor-| 
mously to the difficulties attendant on 


Fixed Liability Under Surety Bonds. | 





By agreement with representatives of | 
the surety companies, the public offi- 
cials of Louisville, Ky., agreed to define | 
the liability of contractors working for | 
the city, instead of leaving the amount | 
unlimited ag in the past, 





Burglaries in Buffalo. 





_Burglaries were epidemic in Buffalo, 
Y., according to the report of 
District Attorney Dudley. During the 
period 235 cases of burglary were listed | 
by his office, or 73 more than were 
reported during 1911. 
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Suite 720-29 So. LaSalle St. ,Chicago, Ill, 


TELEPHONES: Randolph 6816 and 6817 








eS iefeved 


of Gee Vout 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 











Majestic Building - n 


The NATIONAL of Detroit 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 


Pennsylvania and New Jersey for producers and men 
> bs capable of managing an industrial debit. ¥ ; 
SETROM Address: National Casualty Company 


PIONEER IN 


Detroit, Mich 













SFR NEW 


CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 


ENGLAND 








Home Office, 


SON 
HEA 


EUGENE H. 
DANIEL D. WHITNEY, Vice-Pres. 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
47 CEDAR STREET 
Chartered 1874 


GLASS 
4Y AS ACCIDENT 


OF ‘Ta MOST APPROVED FORMS 
WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC 


POLICIES 


President 
ALONZO G. BROOKS, Ass’t Sec 
AGENTS WANTED 








HEAD OFFICE 


CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 





THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
_ 145 Milk St., Boston 
Resident Managers 

New England 








THE EASTERN UNDERWRITER 


January 16, 1913. 














New-York Life Insurance Co. 


346 BROADWAY, NEW YORK 


SIXTY-EIGHTH YEAR OF BUSINESS 





TO THE POLICY-HOLDERS: 

Your Directors assume that, when you think of your contract with this Company, 
you never question the Company’s soundness, but that you are deeply interested in its 
progress, and in the efficiency and economy of its management. 

We submit, therefore, the following summary from the transactions of the year: 

During 1912 the Company received in premiums - $85,941,784.05 

In Interest, Rents, etc. - . : 33,301,582.53 

Total Income $119,243,366.58 





INVESTMENTS MADE DURING YEAR 


Real Estate Mortgage Loans (first liens) made in 46 Cities located 
- in 25 States and Countries (to yield 5.32%) . . . $34,916,046.00 
State, County and Municipal Bonds (domestic, including Canada) 

issued by 49 Counties and Municipalities located in 20 — 

(to yield 4.47%) , . . 7,463,101.77 
Domestic Railroad Bonds (to yield 4. 56%) . 3,820,791.17 
Foreign R. R., Gov’t and Municipal Bonds (to "yield 4. 21%) . 8,234,223.13 
Miscellaneous Bonds (to yield 4.73%) 266,777.50 
Loaned to policy-holders on security of their policies (to yield 5%) 27,763,909.00 


DURING 1912 THE INSURED OR THEIR BENEFICIARIES RECEIVED FOR 


Death Claims ° : ° ° ; ‘ ‘ . $25,788,714.50 


Matured Endowments. : . ‘ : . - 6,167,076.79 


Surrendered Policies ‘ ‘ ’ . : A . 12,959,576.80 
Dividends ; ‘ . ‘ ; P ‘ . 11,436,686.36 


Annuities P R - 1,570,502.77 


Added to the reserve funds on insurances, to meet t the standard 
adopted by the Company, in accordance with the law, and to 
the reserve funds for future dividends. , . . $31,019,826.00 


The increase in the earning power of the Company’s assets during the last seven 
years is equal to 0.29 per cent. Translated into dollars this means an increase in earning 


power, over 1905, of more than TWO MILLION DOLLARS. 


The increased earning power developed in 1912 is notable. It is represented by 
9/100 of 1 per cent., and, if maintained, will increase the income of the Company in 1913 
by comparison with what it would have been had the earning power remained as at the 
ie re i Ne IN Nis bsnita kcanenssasdcinnds..chntintecdecisiaeaiennaniagaaad $647,000 


Of the amount which the law allowed us to spend in 1912 for new maatoue, 
we actually spent . 91% 
Of the amount which the law allowed us to spend for all purposes, we spent 


approximately : 63% 
Of the amount of new business which the law allowed us to fesue in n 1912, 


we issued 
NINETEEN-TWELVE WAS A GOOD YEAR 
If you desire further details, write the Home Office, 346 Broadway, New York. 


DARWIN P. KINGSLEY 


President 


January 8, 1913 











